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SEEKING RECRUITS 10 UNION 


MAY HOLD GENERAL MEETING. 


Change in Commission Basis—Separa- 
tion and Restricted “Excepted” Ter- 
ritory for Eastern Organization. 

Providing the responses received to 
a circular letter sent out to company 
officers generally by a special commit- 
tee of the Eastern Union, under last 
Saturday’s date, justify such action, a 
meeting to consider the future of the 


New York city on the 25th inst. 

The letter of the committee, of which 
R. M. Bissell is chairman and Henry 
W. Eaton, George C. Howe, E. 
Correa and George W. Babb, the other 
members, reads: 

“We beg to notify you that the Fire 
Underwriters Union, the organization 
which has hitherto endeavored to reg- 
ulate commissions in the Eastern States, 
has voted to dissolve on the 25th day 
of June, unless, in the meantime, as- 
surances have been received from com- 
panies not now members of the Fire 
Underwriters Union sufficient in num- 
ber to warrant the belief that there will 
be large accessions to its membership, 
or that a new association controlling 
commissions, with a much larger mem- 
hership, can be organized. 

“The undersigned committee has 
been appointed to ascertain the attitude 
ot companies generally on this topic. 
Should a sufficient number of responses 
to this notice, favorable to the continu- 
ation of such an organization, be re- 
ceived, a meeting of all companies de- 
siring such an organization will be 
called and will be held in New York 
ity on the 25th day of May, the day 
hefore the annual meeting of the 
National Board of Underwriters. At 
that meeting it is proposed to con- 
sider the regulation of commissions 
te agents generally, as well as meas- 
ures looking toward the curtailment 
of what is known as “excepted ter- 
riiory.” Should the committee fail to 
receive responses which, in number 
of character, indicate the possibility 
of successfully maintaining an organ- 
ization, adequate for the purposes in- 
dicated, the Fire Underwriters Union 
will automatically terminate on the 
date above mentioned. 

“Soliciting an early response direct- 
ing replies to R. M. Bissell, Chairman, 
at above address, we are, etc. 

Basis of Continuance. 

A quotation from the Resolution 
adopted by the Fire Underwriters 
Union is given below. 

“Voted that the Union dissolve on 
June 25th, 1910, leaving each member 
after that date free to protect its indi- 
vidual interests; UNLESS before that 
date other companies, in numbers suffi- 
cient, have become members of the 
Union so that on June 25th its mem- 

(Continued on page 12.) 
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Life Insurance. . . 

Industrial Insurance .......... 
es a a oe 
Fire Insurance 


H. A. | 


New York and Boston, Thursday, May 12, 1910. 


Organized 1853 


ps THE HOME 


| 
| 


| Et Insurance # Company 


New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 


| 


$27 307.672 
14,924,535 

1,200 006 
11,182,836 


| [nsures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British 


Entered United States 
1866 


and Mercantile 


Established 1809 





Insurance Co. 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








ASSETS 


-+++ $10,153,664.87 
3,437,899.00 
20,657.82 
3,565,544.82 
5,3 16,057.00 
711,114.62 
176,274.24 
270,977.15 


"$23,652. 189.52 


Real Estate 
Mortgage Loans . . 
Loans Secured by Collateral 
Loans to Policy Holders 
Bonds cnd Stocks 


Accrued Interest and Rents 
Due and Deferred Premiums 


Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business iu 
Since the Armstrong Laws were Enacted 


Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent. of 
Amount Allowed by the New York Law 


Seventh Annual Statement, January 1, 1910 
W. C. BALDWIN, President 


Phat State 


LIABILITIES 


Liabilities to Policy Holders 
Capital Stock $1,000,000.00 
Unassigned 
Funds 
Leaving a sum for security to Policy 


Holders in Excess of Legal Lia- 
bilities of. ... ‘ 


$21,697,064.82 


955,124.70 


1,955,124.70 


$23,652, 189.52 











$3.00 a Year; 


$10,000,000 LIMIT DOOMED 


DRAFT OF PROPOSED AMENDMENT 


Lde. pe r Copy 


Conference Agrees On Modification of 
Section 96—Percentages of 
Increased Writings. 
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conduct its business within the limita- 
tion and in accordance with the require- 
ments imposed by this Section upon 
domestic corporations, shall not be per- 
mitted to do business within this 
States.” 

Based on Renewal Expenses 

It will be noticed that the basis for 
determining the amount of business 
which may be written is the actual 
cost placed upon the old, or renewal 
business. It is proposed that the maxi- 
mum allowance on net renewal pre- 
miums shall be 25 per cent. and the 
amount which a company saves from 
this percentage will regulate the busi- 
ness that may be written in excess of 
$150,000,000, or the writings of the pre- 
ceding year. 

As an illustration, 
the New York Life. During 
1909 the company paid fdr 
$146,000,000 and $147,000,000. Its net 
renewal premiums for the year amount- 
ed to $57,544,409. Twenty-five per cent. 
of this amount is $14 386,102, while the 
actual renewal expenses amounted to 
$6,499,632. The saving therefore was 
$7,886,740, or 13.7 per cent. of the en- 
tire net renewal premiums, which is 
the percentage of increase in new busi- 
néss allowable. As the company wrote 
in round figures $146,000000, should 
the proposed measure become a law, 
it will be permitted to increase its busi- 


ease of 
the year 
between 


take the 


ness 13.7 per cent., or $20,202,000 mak- 
ing the total new business. permitted 
for 1910 about $167,000,000. 


Companies Immediately Affected. 

The companies likely to be affected 
during the present year or in the near 
future are: Equitable. Metropolitan, 
Mutual Life, New York, Northwestern 
and Prudential. Under the wording of 
the proposed measure the Industrial 
business of the Metropolitan and Pru- 
dential will not be considered. A mem- 
ber of the conference has given us the 
following which shows the net renewal 
premium:, and percentage 
saved: 


expenses 


Net renewal 25 per cent 
Premiums of 
Renewals 


INSURANCE ON KING EDWARD. 





Lloyds’ Concerns Suffer Heavy Losses 
—No American Life Com- 
pany Involved. 





The death, during the past week of | 


King Edward of Great Britain, calls at- 
tention to a phase of insurance which 
though practically unknown here, has 


gained considerable proportions abroad, 


namely, the protection of exhibitions, 
and business enterprises from loss 
through the demise of the ruling sov- 
ereign. It is stated that Lloyds insti- 
tutions, which make a practice of tak- 
ing speculative risks, stand to lose sev- 
eral million pounds sterling as a result 
of insurance placed on the life of the 
late king. For a time the rate was 
quoted at 60 guineas per cent., and 
even the day before his death the quo- 
tation was but 65 guineas per cent. 
No Insurance on Royalty. 
Darwin P. Kingsley is quoted as say- 
ing that 
are involved because members of royal 


no American life companies | 


families will not submit to examina- | 


tion, and to write without a medical 
examination is not permissible here. 
Mr. Kingsley says: 

“No insurance company in this coun- 
try can carry a dollar of life insur- 
ance on the life of King Edward. Roy- 


alty does not submit to a physical ex-| 


amination for insurance, and we cannot 
insure anybody who does not submit to 
such examination. It might happen 
that we would issue a policy of reinsur- 
ance without physical examination, or 
that in insuring an 
members we know all about that we 
might dispense with such examination. 
but every individual must be examined 
before we can issue a policy, and roy- 


alty is not examined. I may therefore 
say that no insurance company—no 
reputable institution, anyhow—in the 


United States carries any insurance on 


the life of King Edward or any other 
monarch. is 
Renewal! Per 
Expenses Saving 





Equitable .. . $38,126,938 $9,531 73 $7,359,806 $2,171 928 5.8 
Mutial Life.... 39.378,444 9,844 611 5,758,548 4,086 063 10.3 
Metropolitan .. 20,337,041 5,084,760 3,097 056 1,987,704 9.7 } 
New York L'fe 57,544,409 14,386 102 6,499 632 7,886,470 13.7 | 
N. W. Mut. Life 27,644 756 6,911,189 3,658,432 3,252 757 11.8 | 
Members of Conference. IMPORTANT, IF TRUE. 
| 


The proposed amendment was agreed 
upon following a two-day conference 
aitended by: Company representatives: 
illiam J. Tully, counsel and James 
M. Craig actuary, Metropolitan; James 
H. McIntosh, counsel and Arthur Hunt- 
er, actuary, New York Life; E. E. 
Khodes, vice-president, and mathema- 

n, Mutual Benefit Life and Robert 
Cox, of the Life Presidents As- 





rt geet representatives: Alfred 


Hurrell, counsel; Nelson B. Hadley 
and Mr. Woodward, examiners. 

The idea was suggested by Nelson 
B. Hadley, chief examiner in the life 
department. It was deemed best to 
put the basis of increase on the cost 
of o!d, rather than new business, in- 
asmuch as Section 97 limiting the ex- 
penses of new business has all it can 
stand and furnishes sufficient problems 
in itself 

The draft of the bill was presented 
at a legislative hearing in Albany by 
Mr. Hurrell, counsel for the insurance 


department and accepted by the Insur- 
Committee, which in turn will re- 
port it to the legislature as its bill. 


ance 





Fra A. Wesley. vice-president and 
general manager of the Standard Mu- 
tual I if Pittsburg was p!easantly re- 


membered by agents, officers and em- 
ployes of the Columbian National Life 
before leaving Boston to take up his 
new duties. The agency force presented 
him with a solid zold cigarette case, 


the presentation being made by H. W. 
Genne! and the officers and home of- 
fice employes gave him a magnificent 
President Childs maki 
latter cas¢ 


ich, 


ng 


travelling bag, 


the offering 


n the 








Leading Non-Participating Company To 
Declare Voluntary Dividends 
To Policyholders. 

Several weeks ago in the columns of 
The Eastern Underwriter appeared an 
article relative to the possibility 
probability of one of the strong, pro- 
gressive mutual life insurance compan- 
ies issuing a schedule of rates to meet! 
those of the leading non-participating 
ffices with the further provision 
that any surplus accruing from time to 
time would be distributed. The idea 
attracted considerable attention, and 
while deemed by many to be unfeas- 
ible, there are still those who not on!y 
hold a contrary view but who believe 
that it would be one of the most pop- 
ular moves made for many years. 

Now comes the rumor that one of 
the large non-participating compan‘e: 
is seriously considering the advisability 
of declaring voluntary dividends +r: 


or 


policyholders. Inquiry at the home of- 
fice of the company failed to bring a 
confirmation of the report, but it was 


pointed out that millions of dollars has 
already been paid in voluntary - divi- 


dends to policvholders 


The partnership of Fitch & Smith at 
New Haven, Conn., managers of the Or- 
dinary agency of The Prudential! at that 
point, recently dissolved, has been suc- 
eceded by the firm Smith & McLeer, the 


members being F. G. C. Smith and 
Henry J. MeLeer. The new member of 
the firm, Mr. MecLeer, has been a resi- 
dent of Brooklyn, writing a general | 


brokerage business in Manhattan and 
vicinity 


institution whose | 
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Do you like WIDE-AWAKE methods? CERTAINLY; 
Then CALL at this AGENCY. 
See our EIGHTEEN PAYMENT LIFE 


everybody does. 
DO things. 
CONTRACT. Compare 
Life Rates. 


| WANT YOUR BUSINESS. 


We 


its cost with Twenty Payment 


WHY CAN’T I CET IT? 





WILLIAM N. COMPTON, General Agent 
220 Broadway, New York 


He 





Incorp. 1862 
Under Laws of 
Massachusetts 





Mutual Life Insurance Company 
OF BOSTON, MASSACHUSETTS 





Consistent in 
Growth and Sound 
in All Essen: ials of 

Strength 











1894 


The State Life Insurance Co. 


INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 5 
Surplus, 1909 é 


Gain in Admitted Assets 





EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 
This is $848,861 More Than is Required by Law 
MOST ATTRACTIVE AGENCY CONTRACTS 


Every Contract Direct With the Company 
Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 2d Vice-President 
1231 State Life Building 


OUR OWN IDEA 


GROWTH UNPARALLELED 


1910 


$8,580, 830.58 
é 1,174,606. 34 


Gain in Suepiwe 
$ 27,775.00 
15,3 ,161.00 

314, 044. 74 














The Northwestern 
Mutual Life Insurance Co. 


of Milwaukee 


GEO. C. MARKHAM, President 
A. 8S. HATHAWAY, Secretary 


New Business Paid-For 





1905 - - - $90,334.038 
906 - - - 93,563,452 
1907 - - - 102,288,634 
1908 - - - 109,685,428 
1909 - - - 118,716,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 


| NSUBANCE MEN = note the signifi- 
nt c— increase froy e Northwestern's 
iness ¢ 6 past 
IMPORTANT FACTS selativg rears 
business are shown 4 the following per- 
centages: 





Expenses Mortal Interest 
1905 12.15 67. «4.73 
1906 11.7% 59 4.72 
1907 11.81 58 «4.76 
1908 10.76 59 4.84 
1909 10.63 54 4.85 


It is capable of easy demonstration that 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settle- 
ment and the Premium Loan features. 

ag Partnership and Corporation In- 
sure: 
For ee information or an Agency, 


addre 
H. F. NORRIS, 
Superintendent of Agencies. 























OLDEST 
IN AMERICA 


THE MUTUAL LIFE 


Insurance Company of New York 


Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


STRONGEST 
IN THE WORLD 


New York, N. Y. 
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DOUBLE SEMI-CENTENNIAL — 


UNUSUALLY INTERESTING EVENT. 





Home Life and Its President Celebrate 
Fiftieth Anniversaries—Prominent 
Guests at the Plaza. 


A joyous occasion at the Hotel Plaza 
of New York City, on Tuesday evening 
of this week, was a banquet in honor 
of the Semi-Centennial Anniversary of 
the Home Life Insurance Company of 
New York. A feature which added to 
the pleasure of the guests was the fact 
that the date, May 10, was also the 
fiftieth birthday anniversary of the 
president of the Company, George E. 
Ide, who was warmly congratulated. 

About 150, including officers, direct- 
ors and invited guests, assembled 
around prettily decorated tables, and 
among prominent insurance executives 
noted were the following: 

Hubert Cillis, vice-president Germa- 
nia Life; Jesse R. Clark, president 
Union Central; J. M. Craig, actuary 
Metropolitan; Jos. A. DeBoer, presi- 
dent National of Vt.; John F. Dryden 
| lent, Leslie D. Ward, vice-presi- 
dent, and John K. Gore, actuary, Pru- 


dential; S. C. Dunham, president, and 
Jol Lunger, vice-president, Travelers; 


Henry W. Eaton, U. S. manager Liver- 
pool & London & Globe; R. J. Hillas, 
vice-president Fidelity & Casualty; 
John M. Holcombe, president Phoenix 
Mutual; Darwin P. Kingsley, prési- 
dent, John C. McCall and J. H. Me- 
Intosh, New York Life; W. W. Mce- 
Clench, president Massachusetts’ Mu- 

1: Charles A. Peabody, president 





M il Life; E. G. Snow, president 
Home of N. Y¥.; Geo. T. Wilson, vice- 
president Equitable Life, and E. FE. 
R house, president Provident Sav- 


George W. Perkins and Hon. 

um H. Hotehkiss were also present. 

Letters of congratulation from Presi- 

dent Taft and President Hadley of Yale 
University to Mr. Ide were read. 

The home office clerical force pre- 
sented President Ide with a handsome 
engraved silver card tray, and he was 
literally deluged with congratulatory 

grams from the men in the field. 


President Ide as Toastmaster. 
a most interesting address, Mr. 


Ide, who presided as toastmaster, re- 
vie d the early history of the com- 
pany, which he said was formed to 
furnish its first president with a posi- 


tion. Supplementary to the address of 
Mr. Ide, was a handsomely printed 
book containing a condensed record of 


the company for fifty years, and also 
photographs of various officials which 
was given as a souvenir of the occa- 

Superintendent Hotchkiss of the 


New York Insurance Department com- 

plimented the company upon its excel- 

l standing as an institution, and 

he hoped that he would never see 

the day when State officials would be 

upon to supervise the delibera- 

of directors. He said that the 

greatest harmony between supervisors 
ind the supervised is essential. 

R. V. Lindabury, well known counsel, 
ve an interesting talk; also W. M. 
Kingsley of the U. S. Trust Co. 

The “gem” of the evening, however, 
was the address of Patrick Francis 
Murphy, of the Mark Cross leather 
company, whom President Ide _ intro- 
duced as an Old English gentleman 
with a pronounced Irish accent. His 
! rks kept the gathering in a con- 

ious uproar. It sparkled throughout 
with wit and humor, but at the same 
time showed that the speaker had a 
remarkable knowledge of life insur- 
ance affairs. 





History of Company. 

On May 1, 1860, the Home Life In- 
surance Company commenced business 
with the following officers: President, 
Walter S. Griffith; secretary, George C. 
Ripley; treasurer, Isaac H. Frothing- 
ham; attorney, Albert B. Capwell. 

During the first year the company is- 
sued new business aggregating $1,101,000 
and paid $3,000 in death claims. The 
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GEORGE 
President Home Life 


premium income was $33,600. At the 
end of the first five years the company 
had insurance in force amounting to 
$10,212,000. This had been increased to 
$23,135,000, covering 11,009 policies, by 
the end of 1869. This was a remarkable 
showing when it is considered that the 
period included the Civil War and the 
financial and business depression which 
followed. 

During the 70’s, the company, in com- 
mon with others which survived the 
great crisis of that period, suffered a 
less in insurance in force until in 1880 
it had fallen to $14,348,000. The next 
ten years showed a gradual increase 
and at the opening of the year 1890 the 
amount in force was $25,879,000. 

Mr. Ide Elected Secretary. 

On April 20, 1890, George E. Ide was 
elected secretary, and became a director 
also a year later. April 18, 1892, he was 
advanced to the vice-presidency, his suc- 
cessor as secretary being Ellis W. 
Gladwin. 

On January 20, 1893, George Wellwood 
Murray was appointed Superintendent 
of Agents, a position be continues to 
fill in a most acceptable manner at the 
present time. 

Advanced to Presidency. 

April 18, 1894, George E. Ide was ad- 
vanced to the presidency. The com- 
pany at that time had about $38,000,000 
of insurance in force and its assets ag- 
gregated $8,570,839. Upon assuming the 
post of chief executive, Mr. Ide, sup- 
plemented by his lieutenants, gave con- 
siderable attention to agency organiza- 





E. IDE, 

Insurance Company. 

tion, so that, while there was a steady 
growth in insurance in force during the 
next six years, enabling the company 
to show $49.2 5,000, a foundation was 
laid for still larger increases. 

The period 1900-1910, in order to guage 
results, should be divided into two 
parts: 1900 to 1906, inclusive, and 1907 
(at which time the Armstrong laws be- 
came operative) to 1910. During the 
first period a larger gain in insuranée 
in force was made than during any sim- 
ilar period in the history of the com- 
pany, the amount of insurance in force 
increasing from $49,258,000 to $86,113,000 
The new business during 1906 was the 
largest written by it in a single year, 
amounting to $14,678,000, the net in- 
crease being $6,338,000. 





Substantial Gains Shown. 


Notwithstanding’ the general demoral- 
ization which prevailed during, 1907, 
and the heavy lapse of business among 
New York State companies, the Home 
Life was able to show a slight net 
gain in insurance in force. The follow- 
ing year (1908) its net increase was 
$2,174,947 and in 1909 the zain in insur- 
ance in force was $4,164,339, bringing 
the total business of the company at the 
opening of this year up to $92,532 583, 
while the assets of the company wers 
23,626,019. 

President Ide’s Administration. 

The result of Mr. Ide’s administra- 
tion make an excellent showinz, not- 
withstanding the chaotic conditions of 
life insurance affairs during the larger 








TWO EXCEPTIONAL OPPORTUNITIES 





producers. 
1. 


Old established agency tiocated in 
one of the large New Engiand cities 


Selling Proposition Unsurpassed. 





A Leading New England Life Insurance Company has two separate openings 


for young men as General Agents. Both must be aggressive and successful 


Can You Qualify? 
Address ‘‘ XXX,”’ care The Eastern Underwriter, 105 William St., New York City 


2. 


Old established agency in one of the 
most progressive Southern States 












portion of the past five years, and may 

be summarized as follows: 
1894. 

.$1,501,943 $ 


1,888,844 


Net Premiums 
Total Income 
Admitted Assets 
Ins. in Force..... 
Policy Forms Compared. 
Not the least interesting of the con 


8,570,839 23 
05,907,735 92,532,58 








parisons afforded in the history zg 
out by the company is that of pol 
contracts. The first policy was issued 
on May 1, 1860 on th life of Lewi 
Roberts of Brooklyn for $10,000, the pr 
mium, $260, being paid by Harriet E 
Roberts, his wife. It was a very my 
form, providing for no cash surrender 
values, paid up or extended insuran 
and was restricted as to trave ecu pt 
tion, military servic« etc. Suicid 
hanging or death as a! lt of a du 
nullified the contract 

The modern policy is an attractive 
three-page document providing for righ 
(if desired) to chanze beneficiary, gra 
period, annual dividends, loans and su 





render options, 
surrender values commencing after 














policy has been in fo th y 
automatic extended surance 
tatement, special provisions, optiona 
modes of settlement, table of al- 
mel! Ww i may & e 1 yD 

ion o assured or ber f 
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Home Life is i Oo i 
times 

Future Full of Promise. 

The frate rnity in general w ipprove 
the following taken fro1 ef tory 
publishe i by the Compa ind now b 
ing distributed: 

“With proper appreciation of the 
ousness of the trust imp d upon it, 
it has been and is e ain { intent 
of the managen t not vy to co < 
the interests of our Company, but to 
worl rressiv f Ss grow Ang 
ic velopme! far as this can b 
with a due regard for t yrotect 
the interests of our policyholders. 
Home’s record has always been honor- 
able; there is reason for proper selt- 
ongratulation over what has been a 
complished, but the most Important fact 
to be noted is that the outlook for fhe 
second half century of the Company's 
history is full of promise of brilliant 
achievement. A defini ] f cor 
servative activity, a clos« i well de- 
veloped organization, a tented body 
of policyhold re . hor thie nea 
these are the fundamentals of a suc- 
cessf ] ; a and 

ee ; Ho ' i} 

ige after fifty y s of act vy. 
Executive Heads and Present Staff. 

TI Home Life | 1 fi pre 

t their pective t of office 
ng a yllows 

Wal S. Griffth, 1860 to 1872 

George C. Riple 1872 to 189 

Cc. A. Townsend, 1890 to 189 

yeorge H 2 to 1894 

George E (now i! ffi ) 
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W. Chapin. medical d 
Murray, superintendent of 






n 1905 and Henry Moir 





was appointed associate 
mpany in 1909 

Unscathed In Armstrong Investigation. 
4 noteworthy feature in the history 
f the Home Life wa its emerging 





from the Armstrong I! 





only without criticism 
the company or its m 
strongly commended by the Commitee 
and the daily press. 

President Ide was on the stand De- 
cember 8, 1905 and again on Deceme:> 
11 through the entire day. He was ex- 
emined on the following subjects: 

The charter, by-laws and governtr ii 
of the company; the matter of legal 
expense and campaign contributions; 
company’s conection with other corpora- 





men 
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tions; investments, treatment of divi- 
dends, both annual and deferred; agents’ 
contracts; proper cost of new business; 
general expense; limitation of surplus, 
election of directors and interest taken 
in such elections by policyholders; 
rate of interest on policy loans, etc. 

Notwithstanding the searching exam- 
ination Mr. Ide was subjected to, and 
also Vice-President Marshall who fol- 
lowed him, nothing was found by Mr. 
Hughes which he could criticize 

President George E. Ide. 

In George E. Ide the Home Life has 
one of the most popular of life insur- 
ance executives. He was born in Brook- 
lyn; May 10, 1860, his father, Henry Ide, 
being one of the prominent citizens of 
his day. Educated at the Collegiate 
and Polytechnic Institute of Brooklyn, 
Mr. Ide entered Yale and in 1881 grad- 
uated from the University with the 
degree of Batchelor of Arts. Fifteen 
vears later he was accorded the dis- 
tinguished honor of the degree of 
Master of Arts by his Alma Mater. 

Following his graduation Mr. Ide 
identified himself with the banking 
house of Dominick & Dickerman of New 
York, with which firm he remained, fill- 
ing various important posts, for some 
nine years. 

In 1890 he was appointed secretary of 
the Home Life Insurance Company, and 
two years later was elected its vice-pres- 
ident. In May, 1894, he was elevated 
to the presidency, which position he has 
since filled with great credit and marked 

lways maintained his 
interest in banking, and, aside from 
his official connection with the Home 
Life, he is a director in the Corn Ex- 
change Bank (Grand Central Branch), 
al is president and director of the 
Larchmont National Bank. He is also 
director in the Fidelity and Casualty 
Company of New York. 

From the above it will be observed 
that Mr. Ide has been identified with 
the Home Life for twenty years, sixteen 
of which he has been the company’s 
chief executive. At no time has he 
aimed for greatness (measured by size) 
chief desideratum of a life 
He has ever cham- 
best principles as affecting 
I n in the field, and 
he front ranks of progression. 

He is a mer of the following 
clubs: Yale, U rsity, Metropolitan, 
New York Yacht, Larchmont Yacht, 
Hamilton of Brooklyn, Graduates (New 
Haven), Automobile Club of America 
and the Pilgrims Club of London. 


success. He has a 













m 











Relinquishes Actuarial Office. 
Morris W. Torrey, who for a number 
of years has filled the office of Actuary 
in addition to that of Secretary of the 
Manhattan Life, has declined reappoint- 
ment to the former position, retaining 
SEC! a nip oniy 
Louis Linzmeyer, formerly assistant 
actuary. has been appointed actuary. 
Mr. Torrey’s action was in reality 
one of necessity. Of recent years he 
has given a great deal of time to field 
work, appointing and developing gen- 
eral agents Thi together with the 
duties in connection with the general 
conduct of the business naturally de- 
volving upon the secretary of a large 
rati Manhattan, occu- 
pies practically his entire attention. 





corporation ike the 





Frank A. Wesley, vice-president and 
director of agencies of the Standard 
Mutual Life of Pittsburg, says that the 


organization of the proposed new 
company planned by the Standard 
Mutual people is under way, that it is 
expected that the required capital will 
be paid in within the next two months. 
He says that he found, to his pleasure, 
a splendid little agency force upon as- 
suming his new duties in Pittsburg. 


Arthur FE. Childs, president of the Co- 
lumbian National Life sailed for Europe 
last week and upon his return some six 
will bring his wife and 
children, who have been spending the 
itzerland, with him. 





weeks hence 





season in 





PRUDENTIAL SPECIALTIES 


20-PAYMENT CONTRACTS. 





BOTH 





Endowment Features Increase Average 
Premium and Encourage Continu- 
ance of Policies. 


Having thoroughly established its 
Monthly Income Policy, The Prudential 
is giving sepcial attention to two con- 
tracts styled “20 Payment Life Policy 
with Pure Endowment Addition at End 
of Twenty Years” and “20 Payment 3v- 
Year Endowment.” These contracts 
have a tendency to increase the aver- 
age premium and encourage persistency 
upon the part of the assured. 

The merits of a contract under the 
former plan were recently presented in 
our columns. The policy differs from 
the regular 20 Payment Life in that it 
provides in addition to an amount of 
insurance, for the payment of a Pure 
Endowment at the end of twenty years, 
provided the insured be living at that 
time. 

Options at the end of twenty years 
are: 

1. Surrender the original policy for 
its .total cash value which includes 
the Pure Endowment. 

2. Surrender the original policy in- 
cluding the Pure Endowment for a paid 


_up life policy. As the amount of this 


would be greater than the face value 
of the original policy evidence of in- 
surability is required for the additional 
amount. ‘ 

3. Continue the original policy in 
force as a 20-Payment Life, fully paid 
up, and receive the Pure Endowment 
in cash. 

4, Surrender the original policy, in- 
cluding the amount of the Pure Endow- 
ment, for an Annuity payable during 
the life time of the insured. 

Premium Rates. 
Age Prem. Aze Prem. Age Prem. 


20 $29.37 3 $37.54 48 $52.81 
21 29.82 35 38.32 49 54.42 
22 30.29 3 39.15 50 56.16 
23 30.81 37 40.00 51 58.00 


24 31.30 38 40.88 52 59.97 
25 31.81 39 41.80 53 62.04 
26 32.37 40 42.78 54 64.26 
43.82 55 66.67 
28 33.50 42 44.88 56 69.24 


29 34.11 43 46.02 57 71.98 
30 34.74 44 47.22 58 74.95 
31 35.41 45 48.51 59 78.15 
32 36.10 46 59.87 60 81.58 | 
33 36.81 7 51.29 


Policy Values. 

An idea of the guaranteed values in| 
the contract may be obtained from the | 
following in a policy at age 35, premium | 
$38.32: | 


End of Cash or Paid Extended Ins. | 


Year Loan up Yrs. Days | 
3 $ 69 $176 8 93 | 
4 100 250 11 317 | 
5 136 330 15 198 

6 168 401 18 117 

7 202 472 20 284 

8 238 545 22 357 

9 277 620 24 364 
10 317 695 26 343 

11 360 772 28 365 

12 405 851 31 13 
13 453 931 3 278 

14 504 *9 bd 9 
15 558 63 108 

16 608 108 152 

17 661 152 193 

18 717 193 232 

19 774 232 269 
20 835 269 





*Policy is paid up for $1,000 at end of | 
14 years and Pure Endowment as stated 
in the “Paid Up” and “Extended Insur-| 
ance” columns begin. 

20-Payment 30-Yr. Endowment. | 

The rates on this policy are payable | 
for twenty years and the face of the pol-| 
icy payable as an endowment at the 
end of thirty years (no-premiums be- 
ing paid during the last ten years) 
should the assured survive that period, 


Will Commence Business With $1,000,- 


Chart of regular life insurance compa- | 
nies issued by Sampson Dawe, 501} 
Shawmut Ave., Boston, Mass. The 
price is 75 cents bound in cloth and $1 | 
bound in leather. | 
policy conditions, also valuable data | 
relative to dividends, financial condi- | 
tion, etc. There should be a large rs 


or sooner if death occur. The rates are 
given herewith: 

Age Prem. . Age Prem.| 
20 $32.73 3¢ $34.65 45 $40.59 | 
21 32.81 34 34.92 46 41.48 | 
22 32.90 35 35.22 47 42,44 | 
23 33.00 36 35.55 48 43.51 | 
24 33.11 37 35.91 49 44.66 
25 33.22 38 36.32 50 45.93 | 
26 33.35 3 36.76 51 47.30 
27 33.49 40 37.26 52 48.89 | 
28 33.64 41 37.80 53 50.42 | 
2 33.80 42 38.40 54 52.18 | 
30 33.99 3 39.06 55 54.09 
3 34.19 
32 34.41 





LA SALLE LIFE INSURANCE CO.| 


000 Capital and Surplus—The | 
Probable Manager. 





The organization of the La Salle) 


Life Insurance Company of Chicago, 
which is to have a capital stock of 
$500,000 and a like amount of surplus, 
is practically complete. It is stated 
that the funds subscribed will be intact 
when business is commenced. 


William Parsons, until recently a| 


member of the San Francisco life in-' 
surance firm of Parsons & Atwood, and 
a large personal producer, is the execu: | 
tive who will have charge of the 
agency work of the company. | 





American Life Convention. 





Following a conference’ between | 


Isaac Miller Hamilton, president, and 
W. T. Blackburn, secretary, respective- | 
ly of the American Life Convention, | 
announcement is made that the annual | 
meeting of the organization will be 
held at the Hotel Savery, Des Moines, 
Iowa, Wednesday, Thursday and Fri- 
day. September 14, 15 and 16. 


Plans are being perfected to make 


the meeting one of the most interest: | 
ing held thus far. 


The Little Gem. 


That is the title of a Vest Pocket 


It gives rates and 


for this little book, which may be ob- 





tained by addressing the author. 





TO WIN IN 
COMPETITION 


Represent the Company whose 
agents have the strongest fighting 
material and the most telling ar- 
guments. Everyone knows the 
superiority in low cost to policy 
holders, (due to high interest 
earnings, low death and expense 
rate) of 


THE UNION CENTRAL LIFE 


Insurance Co, of Cincinnati 


Assets = 
Liabilities = 


$74,523,966.28 
$72,324,302.92 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 














Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 











MEN OF ENERGY 
ARE OFFERED 
WORK OF MOMENT 


in desirable localities representing a 
sixty-year old institution, with modern 
liberal, law-conforming policies, and 
helpful Home office co-operation, 
Much good territory available. Many 
opportunities for advantageous posi- 
tions. Inquire NOW. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 

Address ALBERT E. AWDE, 
either Supt. 396 Congress St., Portland, Me. 
THORNTON CHASE, 

















Supt., 405 Exch., Bldg., Los Angeles, Cal. 
we 








Liberal Contracts 


TEXAS 


The Best Life Insurance Field in the Country 


. 
Southwestern Life Insurance Co. 
Home Office: DALLAS, TEXAS 
The Pest Company for Policyholders and Agents 


Established 1903 
ADMITTED ASSETS, DECEMBER 31, 1909, $1,029,452.00 


Fair Treatment 








Assets $2,127,667.58 - - 


For Territory, Address 


RESERVE LOAN LIFE INSURANCE CO. 


Indianapolis, Ind. 


Surplus to Policyholders $236,303.93 





Liabilities $1,891,363.65 











A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Co. 
ORGANIZED 1880 
ST. PAUL, MINN. 


The advertisements in this journal show that all companies “ want agents.”” In many 
cases the connection you desire, the position you can fill is not open to you, 
that one company can pay as much for business as another, it depends then whether this 
Company is willing, for reasons of its own, to pay you more for certain work it wants done 
than another company. We have no way of knowing that you contemplate a change, that 
you are not entirely satisfied. If you will give us the high sign, we will be pleased to show 
you what we have to offer. District agents wanted in Michigan. Illinots, Nebraska, Mis- 
gouri and Pennsylvania, C. P. WILLIAMS, Agency Manager, St. Paul, Minnesota, 


Assuming 
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STOCK WITH LIFE INSURANCE 


REASONS FAVORING THE PLAN. 





Advantages to Company and Policy- 
holders When Method is Used 
and Not Abused. 





An interested reader of The Eastern 
Underwriter has written us in connec- 
tion with and defence of the sale of 
stock with life insurance. He contends 
that evil has been wrought from the 
abuse rather than use of the method. 
He says: 

“Much has been written recently 
against the placing of stock in connec- 
tion with the selling of life insurance. 
Most of these articles have been con- 
tributed by men unfamiliar with the 
methods which they attack. In a spirit 
of fairness, the writer wishes to place 
before the insurance world some of the 
advantages accruing to both company 
and policyholders where this method is 
used and not abused. 

Cements Relationships. 

“First: It gives the policyholders an 

opportunity to acquire a stock interest 


-in the company, and certainly no one 


has a better right than the policyhold- 
er to a stock holding. It benefits the 
company because the _ policyholders 
who are also stockholders take a more 
active interest and are more likely to 
recommend the company to their 
friends than if they were merely 
policyholders. 
No Commissions to Salesmen. 


“Second: The best companies using 
this method pay no commission 
on stock placed with insurance, thus 
saving for stock and _ policyholders 
larg underwriting and promotion 
profi ~ 

“Third: Because life insurance 


stock in all well managed companies is 
very valuable it is easy to sell life in- 
surance in connection with the placing 
of stock. Agents will work for smaller 
commissions, thus making again a 
great saving for stock and _ policy- 
holders. 

“Fourth: Men who would not other- 
wise protect their families are induced 
to do so by the hope of large personal 


gain from the stock. In many cases 
men and women will spend their de- 
clining years in comfort, boys and girls 
are educated and given a good start in 


life. all because the head of the family 
was induced to protect those dependent 
ipon him in order to acquire a stock 
interest in the company. 

Investment and Protection. 

“Fifth: Life insurance stock is sel- 
dom sold outright with insurance, but 
options on the stock are given, usually 
running from one to two years. The 
purchaser is not obliged to buy the 
stock if the progress of the company is 
not satisfactory, and he is given plenty 
of time and opportunity to investigate 
before his option is called. Meanwhile, 
his family is protected in case of 
death. 

“Sixth: The stock which the pur- 
chaser buys, combined with his life in- 
surance, will probably prove the best 
investment he has ever made, and as 
death is certain to occur, it is sure to 
prove so in many cases. 

Misrepresentation. 

“It is true that stock selling of any 
nature offers to dishonest salesmen an 
opportunity to grossly misrepresent its 
value. These same agents, however, 
would mislead the public as to future 
dividends if they were selling life in- 
surance without stock. Certainly no 
one would advocate discontinuing the 
selling of life insurance because crook- 
ed agents some times represent a 
Twenty Payment Life policy to be a 
Twenty Year Endowment policy; or be- 
cause these same men _ have been 
known to sell non-participating insur- 
ance as participating. 

Honesty of Management Desired. 

“Instead of criticising this method of 
placing options on stock with insur- 
ance. the criticism should be directed 





against dishonest or inefficient man- 
agement. A company should not be al- 
lowed to commence business until the 
insurance department of the State un- 
der whose laws it is organized is satis- 
fied, not only as to the honesty of the 
management, but that at least one of 
the officers has had enough practical 
experience in the life insurance busi- 
ness to surmount the difficulties which 
confront a young company. Where 
companies have been managed by hon- 
est and capable insurance men the re- 
sults to stockholders have been satis- 
factory.” 





LICENSED TO DO BUSINESS. 





Citizens National of Delaware Has 
$130,000 Capital and Surplus— 
F. W. Killen, President. 

Following a visit to Wheeling, W 
Va., the chief office of the Citizens Na- 
tional Life, incorporated under the 
laws of Delaware, Charles H. Maull, in- 
surance commissioner of the latter 
State, announces that the capital stock 
of the company, $100.000, is fully paid 
in and properly invested in municipal 
and county bonds, which have been de- 
posited with his Department. 
therefore issued a license authorizing 
the Citizens to commence. writing 
business. 

In addition to the capital stock, the 
institution commences business with a 
net surplus of $30,000. It is the inten- 
tion of the management to continue 
the sale of stock, having attached to 
its staff some 35 stock salesmen under 
John T. Costello, sales manager. 

The stock has been sold to nearly 
700 individuals scattered throughout 
the Ohio Valley with the purpose of 
enlisting their influence in the securing 
of business. The International Securi- 
ties Company of Wheeling, which or- 
ganized the company, will have charge 
of the agency development. 

F. W. Killen, who has had some fif- 
teen years in home office and field 
work is president. Other officers and 
directors are: 

Vice-president, George J. 
second vice-president. Jos. N. Finley; 
secretary, R. M. Ayres; 
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He has |} 


Rogers; | 


treasurer, Dr. | 


Harry Hubbard; A. D. Marshall, D. W. | 


Crist, J. B. Giffee, Charles E. Beck and 
Andrew Deis. 





New England Agency Meeting. 


Twenty-six underwriters of the Con- 
necticut General Agency of the New 
England Mutual Life Insurance Com- 
pany met at Hartford last Thursday, 
for their first annual meeting. They 
met at 12:30 o’clock at the general 
agency offices in the Phoenix Bank 
Building and from’ there went to the 
Hartford Golf Club for dinner in the 
evening. There were addresses during 
the meeting by Vice-President D. F. 
Appel, Dr. Edward W. Dwight, medical 
director of the company, Superintend- 
ent of Agencies Glover S. Hastings, 
Assistant Superintendent of Agencies 
Frank T. Partridge, and others. A 
question box for the purpose of general 
discussion was also used to a consider- 
able extent. The members were the 
guests in Hartford of Lee C. Robens, 
the general agent. 


R. J. Mix Agency. 
R. J. Mix, manager for the Prudential 
in New York City, says he is “tickled 
to death” with the results achieved by 
his agency during April. There were 
41 producers, 97 applications and $759,- 
000 of business for the thirty days. 
Though May is deemed a better month 
for writing life insurance, Mr. M’x says 
he will be hizhly pleased to see “the 
boys” repeat. Each man interview'ng 
from four to six new prospects each 
day will, he believes, do the work. 
Eighteen members of the agency on 
May 1 had _ secured the necessary 
amount of business to qualify as charter 


members of the $100,000 club formed 


by Mr. Mix. 








State Mutual Life Assurance Company 
OF WORCESTER, MASS. 


BURTON H. WRIGHT, Fresident 
New Business Gains 


Increase 1909 over 1908 - - - - 53% 
Increase 4 Months 1910 over 1909 - 42% 


(Paid-for Basis) 


Increase 4 Months 1910 over 1908 - 91% 


(Paid-for Basis) 


THERE’S A REASON 
EDGAR C. FOWLER, Superintendent of Agencies 


53% - 
42% - 


91% - 











WORTH INVESTIGATING 
THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 
INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 


} J E. O. BURGAN, 
for Protection to Policyholders 


Manager 











WAN TED 


Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 
life companies. Straight commission with or without re- 


Address “ G,” 
Care of The Eastern Underwriter, 105 William St., New York. 


newal interest. 











WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 
contract. Address. “INDIANA MANAGER.” 

Care of THE EASTERN UNDERWRITER, 105 William St., N. Y. City 











I notice that a number of agents are making changes from the Companies they 
were formerly with to other Companies. Also, that none of these agents have been 
in correspondence with the Philadelphia Life. Perhaps it is due to the fact that they do 
not read our advertisements and I think that it would pay the agents, whether they are 
working for this Company or not, to read these advertisements, as many a time, there 
appear in the advertisements, little arguments that would help them to secure business. 
For instance: -How many agents to-day are using the argument that they are insuring 
income, which is really what you do on every policy that you have caused to be issued 
by a Life Insurance Company? Now why don’t you get in touch with the new up-to- 
date income policy of the Philadelphia Life that is different, in all details, from that 


issued by any other Life Insurance Company? Write Perry to-day. 

















Are you Interested in Western and Pacific Coast Insurance Matters? 
To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 





UNDERWRITERS’ REPORT 160 Sansome Street SAN FRANCISCO, CAL. 
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$00,000,000 IN AUTOMOBILES 


RESULTS OF EXTRAVAGANCIES. 








Difficulties Which Arise Through Lack 
of Provision for Family 
and Old Age. 

A progressive life insurance agent, 
one who writes about $1,000,000 a year 
said the other day: 

“Business is not so brisk this month. 
There are too many people purchasing, 
or contemplating the purchase of, an 
automobile.” 

J. J. Hill, the railroad magnate, is 
quoted as saying that $100,000,000 has 
been spent in automobiles, and another 
writer justifies the expenditure on the 
theory that it meant one hundred mil- 
lions of money put in circulation. He 
also stafes that a sum approximating 
this amount is annually carried or sent 
to Europe Mr. Hill, however, terms 
this the hobby of. an extravagant 
nation. <A writer in the New York 
Times discusses the subject from an 
economic standpoint, and the effect of 
extravagant ideas on families directly 
involved. He says: 


“When a man marries the union 
may be succeeded by progeny. If he 
has affection for his family, self-re- 


spect and duty should impel him to ex- 
ert himself to earn and accumulate the 
means of protection for them in event 
of his death or disability.” 

Results of Extravagances. 

It is then pointed out that expendi- 
tures where persons are in possession 
of independent from invest- 
ments cannot be compared with dis- 
bursements of a like amount where the 
sole source of revenue is the product 


incomes 


of labor by the bread winner of the 
family. The writer, speaking of extra- 
vagances which have come under his 
personal observation says 

“A owns a house of the value of $9,- 


00 He took out a mortgage of $6,000 
on it. After the loan was made, three 
years ago, he bought an automobile for 


$3,000 The search of title and com- 
the real estate agent for 


missior oO 
procure t of the loan cost him $180; 
he has paid in interest $900, has had 
tailed on himself various costs of 
mainter h now a wornout ma- 
chine ind the mortgage still hangs 
His income is unknown, but his act 
was one of extravagance, because he 
eems to be without a reserve fund 
“B, a man over 60, held a Federal 
yn ion at $4,000 salary for eight or 
ter ears prior to death The family 
rar isted of five adult he being the 
only earner. They occupied a rented 
house in this city, and, by means of 
borrowed funds, had an equity in a 
country cottage At his sudden death 


there, friends subscribed to bury him 
and bring his family and effects to the 
city home 

“C, twenty years before death, pat- 
ented a mechanical: device, and this 
meeting with large sales and profits he 











Easy Money looks Good to You 
Good Business Looks Better to Me 


Remen ver Hora | : 
‘*Go West, Young Man, Go West.’’ 








e Greeley’s advice 


Opportunities in Texa mited fo 
t { of Agent I ote the 
est t f ¢ for 

Cr t ) 

° State I i BIG PRO 
DUCER do not 4 rastinate; let me 
Lear from you return ma 

ELLIS, G Avent 
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built a large house in the suburbs, an- 
nexed to the property there being a 
stable for from ten to fifteen horses, 
which when he raced always lost. A 
better device was introduced by others 
with more capital and better organiza- 
tion. He mortgaged his property to its 
full value, but failed. At his death he 
was receiving $1,000 per year as an 
engineer of a small power plant. 

“D held for many years a position at 
$5,000. A change of ownership and his 
waning powers led to his dismissal. 
Within a month his family were occu- 
pying $20 apartments. Within a year 
he was dead. 

“I could easily carry out and over 
the alphabet from personal knowledge 
of individual extravagances.” 

The Moral. 

There is no channel open where an 
individual can so securely protect him- 
self and family against such unfortu- 
nate occurrences as through the medi- 
um of life insurance. It is a sure pro- 
vision against family embarrassment 
in case of the premature or unexpected 
demise of the breadwinner, and the 
best way to provide for old age. 

DEFERRED LIABILITY AGAIN 
Proves the Undoing of U. S. Life and 

Endowment Company—Receiver 
Appointed. 








The Central Trust Company of Chi- 
cago has been appointed receiver for the 
United States Life & Endowment Com- 
pany of that city, an institution which 
has had considerable trouble with the 
Illinois Insurance Department. A recent 
request for a receiver by the Depart- 
ment was refused, but the management 
of the concern realized that the end 
had arrived and called a meeting of 
policyholders for May 17 to vote on a 
proposition for reinsurance, made it is 
believed, by the Western Life Indemnity 
Company of Chicago. 

In the meantime a claimant against 
the concern who was unable to collect 
a judgment of $360, applied for a re- 
ceiver which was granted, as above 
stated, by Judge Gibbons. 

Plan of Business, 

The U. 8. Life & Endowment was or- 
zanized some five years ago to write 
business on a monthly premium plan, 
the policies providing for the payment 
of stipulated sums to widows of de- 
ceased members each month as long as 
they remained widows. In its reports 
to the State Department the company 
gave its outstanding death claims as 
the amount due under single instal- 
paying no attention to the ac- 
crued and increasing liability, whereas 
the Department insisted that the com- 
muted value of the face of the contract 
should be charged up. 


ments, 


The refusal to appoint a receiver up- 
on the application of the Illinois De- 
partment was due to a technicality and 
not to a conviction that a receiver was 
not essential and necessary. 


Third Anniversary Contest. 

The third anniversary contest of th« 
Great Western Life of Kansas City was 
won by J. C. Davis of the Southeastern 
Department, who secured 22 applica 
tions for a total insurance of $93,000. 
Mrs. V. F. Church of the Missouri De- 
partment wrote 29 applications for an 
aggregate of $90,000. R. E. Chewning 
of the Southeastern Department was 
third with 17 applications and $82,000 
in business. 

The business for the month (April) 
exceeded that of any month for the 
past year by $200,000. 

The many friends of J. W. B. Van de 
Water, former secretary of the Wash- 
ington Life, will receive with great 
pleasure the announcement that he has 
been elected secretary and treasurer of 
a corporation with a capital of $200,000 
and surplus of $50,000, organized for 
the purpose of guaranteeing real estate 
mortgages. 


| 
| 
| 
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Come Along, Brother, and Join Our Band! 


If you’re going to sell Life Insurance at all—and surely there’s 
nothing in the world that’s better to sell—why not sell it for a 
GOING Company—why not sell it for a big, rich Company—the 
Company that’s doing the biggest business—the best advertised 
Company in the world, and the one that has-the BEST POLICY 
CONTRACTS? I don’t need to tell you that that’s THE PRU- 
DENTIAL! Come over and join our $100,000 Club! We've a 
dandy lot of fellows in that Club and a mighty “stirring ” office— 
you'll like it, I’m sure! 


COME ALONC---COME ALONC, BROTHER! 


ROBERT J. MIX, Manager 


20 Vesey Street 
NEW YORK CITY 





Telephone 3474 Cortlandt 








Big MONEY looks good to YOU 





Big BUSINESS looks better to ME 





Crack-a-jack INSURANCE POLICIES look Best to the PUBLIC 





No happier COMBINATION ever exi- ted. 

I have been the TOP-NOTCH personal producer in the 
United States for many years. 

Hook up with a man that can DO things, because he is 
the ONLY fellow that can HELP you do IT. 


For further particulars apply, 
HENRY W. GENNERICH 
Room 204, 176 Federal Street 
BOSTON, MASS. 








Scranton Life Insurance Co. 


JAMES S. McANULTY, President 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





Assets - - - $584,482 62 
Reserve - - - $201,330 00 


Capital - - $300,000 00 
SURPLUS $64,374 37 
Address WM. E. NAPIER, Secretary 


SCRANTON, PA. 








Great Southern Life Insurance Company 


HOUSTON, TEXAS 


CAPITAL AND SURPLUS - - $1,000,000 


Began Business November ist, 1909. Business confined exclusively to 
“Guaranteed Life Insurance.” 
For agency contract, address 
0. S. CARLTON, Vice-President, Chronicle Building, Houston, Texas 














The Bankers Life Association of Des Moines 


A Mutual Association of Preferred Risks. Exceptional record for 29 years for 
Low Rate of Mortality. Prompt Payment of Claims, Economy of Management, 
Security of its Funds and Satisfactory Results for its Policy Holders. 


Gross Assets January 13,1910 - - - $$5,338,923.92 


ERNEST E. CLARK, President 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, 624 Trioune Bldg. New York, N. Y. 
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for work. 





is the ideal insurance field. 


lived here all his life. 


Here we have the three essentials that command success— 
The Territory—The Company—The Agency Management. 


Address, L. A. CERF, General Agent - - 


New York is recognized as the best summer resort in the United States 





Come to New York for Your 
Summer Vacation— 


New York, the richest city in the world 


The General Agency of the Mutual Benefit 
at New York City produces over $10,000,000 of new business annually. 
It has but one policy; to develop the productive capacity of the agent by 
educating him in salesmanship and providing him with the best facilities 


This General Agency has a Department of Leads 


whose sole purpose is to gather material; it has a unique and original 
method of canvassing which compels success to the intelligent agent; it 
spends many thousands of dollars yearly in the conservation, development 
and helping of its field forces. 


Under our plans, the visiting agent starts abreast, and has an equal chance with the agent who has 


135 Broadway, New York City 





THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 





Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 


Assets Jan. 1, 1910, $51,316,543.00 
Liabilities 47,050,6772.15 
Surplus 4, 265,870.85 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 




















COMPARES DEATH RATES 


INCREASE FOR MIDDLE AGES. 





Fallacious Reasoning of Burton J. Hen- 
drick in McClure’s—Essential 
Facts Overlooked. 





The prolongation of human life 
through improvements in surgical sci- 

in medicine and sanitation, is 
of constant and growing interest 
insurance companies. In recent 
years extensive researches have been 
made also as to the effect of diet on 
the health of the individual. Discuss- 
ing these questions in an article in the 
April McClure’s, Burton J. Hendrick, 
whose somewhat crude articles on life 
insurance attracted attention a few 
years ago, refers to the lower death 
rate of young people, as compared with 
a few decades ago, in a way which 
illustrates the blunders often made by 
amateur investigators who do not think 
much below the surface. For example, 
Mr. Hendrick says: 

“Coincidentally, with a lessened 
death rate among children and young 
men, there has developed an increased 
death rate among people who have 
reached their fiftieth year.” * * * 
“An altruistic age has so centered its 
attention upon preserving the lives of 
its children that it has apparently over- 
looked the welfare of their fathers.” 

Mr. Hendrick mentions further that 
Prof. Fisher of Yale University quotes 
the death rate of Massachusetts “as 
illustrative of these two facts—the de- 
creased death rate for people under 
fifty and the increased death rate for 
peonle above that age.” 


Prolongation of Life. 


It is undoubtedly true that there has 
been as great decrease in the death 
rate of children and young people, and 
that there has been an increase in the 
death rate of persons beyond middle 
life; but the reason for this as stated 
by Mr. Hendrick is not correct. The 
age has not neglected to look after the 
welfare of persons of mature years, for 
in the treatment and prevention of 
disease, in care of wounds, in improved 
methods of sanitation, etc., much has 
been accomplished in preserving the 
lives of middle-aged and old people 


ence, 
one 
to 





who would have died under former 
conditions. Why then has the death 
rate of people above fifty increased 
while there has been a decrease below 
that age? 

The reason is obvious on a moment’s 
thought. Under the improved condi- 
tions of the present age, the lives of 
feeble and delicate persons who, under 
conditions prevailing a few decades 
ago, would have died in infancy or 
childhood, have been prolonged to mid- 
dle life or a little further; but these 
persons, naturally weak and of low 
vitality, have not been made sufficient- 
ly robust and strong to carry them to 
advanced age. If, of 100,000 persons 
born, large numbers now live to the 
age of fifty who would formerly have 
succumbed, then there will be a larger 
number left to die after fifty than un- 


der former conditions. With a de- 
creasing death rate under fifty in a 
given number of lives, there must 


necessarily be an increased death rate 
beyond that age, for, the whole 100,000 
must die. 





O. O. Orr, formeriy manager of the 
Ordinary agency of The Prudential at 
Denver has been promoted to the man- 
agement of the company’s office at 
San Francisco, succeeding Noel T. Jacks, 
retired. 

Mr. Orr’s successor at Denver is Al- 
bert C. Salle, formerly his superinten- 
dent of agents. Mr. Salle has earned 
his advancement by making good as an 
agency man and also as a personal pro- 
ducer. He is Fourth Vice-President of 
the $100,000 League of the Prudential, 
and as this office is obtained through 
volume produced, he ranks high among 
all the writers of the company. 





The Federal Life has appointed 
Charles S. Rannells, of Jacksonville, 
Illinois, agency superintendent. Mr. 


Rannells was formerly chairman of the 
Republican State Central Committee of 
Illinois and during Gov. Tanner’s ad- 
ministration was chairman of the State 
Board of Railroad & Warehouse Com- 
missioners. 





The Minnesota Mutual Life adver- 
tises elsewhere for district agents in 
Michigan, Illinois, Nebraska, Missouri 
and Pennsylvania. 


! 


SHOWING HEALTHY GAINS. 





Mutual Benefit Writing At Rate of $80,- 
000,000 Per Annum—Gain 
During 1910. 





When the books of the Mutual 
fit Life were closed on April 30, the com- 
pany had issued new business the 
first four months of this year ga- 
ting $26,384,000, which was an increase 


Jene- 


ior 


ageré 


over the corresponding period of 1909 
of $3,452,000. As the largest monthly 
gain was made during April, it may be 


stated that the field force is writing at 
the rate of $80,000,000. 

The Mutual Benefit is not a hig s 
sure company that the healthy in- 
crease shown may be due to one of two 
things, i.e., participation in an era of 
general prosperity or increased popular- 
ity of the company. Probably both. At 
any rate the results are highly credit- 
able. 


h pres- 


so 





The well named “Handy Chart” of 
the Spectator Company, New York city, 
has been issued for 1910. The publica- 
tion contains figures showing the finan- 
cial standing of the casualty, surety 
and miscellaneous insurance companies 
of the country, so arranged as to be 
quickly grasped by busy field workers. 

In like manner the returns of the per- 
sonal accident and health insurance 
writing companies—stock and mutual, 
appear in tne iatest edition of the Pock- 
et Register, from the press of the same 
enterprising publishing house. 





KEEP POSTED By Reading 
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1860 50th Year 1910 


Home Life 
Insurance 
Company 


of New York 


GEORGE E. IDE, President 


$23,626,018.63 
Liabilities (including Di- 

vidend Endowment 

Fund) ontnceoeeee 21,858,691 62 
Dividend Endowment 

Fund (Deferred 

Dividends). . 
Net Surplus.... 
Insurance in Foree..... 


ee 2,119,044.00 
1,767,327.11 


92,532,583.00 


The 50th Annual Report shows a 
the amount of insurance in 
that increased 
$1,917,117.00 that over 


$655,149.17 was added to surplus ac- 


gain in 


force ; assets were 


over and 


count. 











nually. 


five year contract. 





ARE YOU THE MAN? 
WANTED—By one of the wealthiest life insurance com- 
panies in the United States, a large personal writer and organizer 
who can show an Agency record of two millions or better an- 
Such a man can get two States for territory, a very 
liberal arrangement and a large salary and bonus under three to 
All communications confidential. 


Address ‘‘ Opportunity,’’ care The Eastern Underwriter, 


105 William Street, New York. 
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SIMILARITY OF NAMES 


CONFUSING TO THE PUBLIC. 
Action By The Travelers Calls Atten- 
tion To Bad Practice In 
Selecting Titles. 





organization in Canada has 
adopted we name of “Travellers Life 
Assurance Company.” The promoter 
must have known of the existence at 
the time of the Travelers Insurance Com- 
pany of Hartford, which for some years 
had been doing business in Canada, 
True, there is a difference in the names, 
the Canadian company including the 
word “Life” in its title and making use 
of the English authography, with two 
i's in Travellers. Nevertheless, both 
companies will be familiarly known 
among the people as “The Travelers,” 
and confusion is bound to result, to the 


A new 








HARTFORD LIFE ANNUAL. 





General Keeney Re-elected President— 
John G. Hoyt a Vice-President 
—Directors Elected. 


annual meeting of the Hart- 
ford Life held in Hartford Tuesday, 
President George E, Keeney was re- 
elected, anu John G. Hoyt of Cincinnati, 
who recently bought controlling inter- 
est of the company from Mr. Keeney 
and the members of his family, was 
chosen a vice-president. It is under- 
stood that Mr. Keeney accepted the 
office under the persuasion of Mr. 
Hoyt and with the understanding that 
he may retire during the year. Mr. 
Hoyt is soon to make his home in Hart- 
ford and will take an active interest in 
the affairs of the company. 

Shares Voted. 

Nearly four-fifths of the capital stock 
ot $500,000 was represented at the 
meeting but despite the recent change 
made in the control of the corporation, 
only the usual number of stockholders 
were present. According to the char- 
ter seventeen directors are allowed, but 
fer several years it has been the cus- 
tom to elect only eleven. Three vacan- 
cies existed, caused by the death of 
Judge Arthur F, Eggleston, and the 
withdrawal of James H. Knight and 
Rienzi B. Parker. Ballots distributed to 
the stockholders contained seven Con- 
necticut representatives of the new con- 
troling interests. The ticket was 
elected by the unanimous vote of the 
2,873 shares represented. The directors 
elected were: 

Directors Elected. 


At the 





Of the O! Andrew Gordon, 
Lewis Sperry, General George E, Kee 
ney, Lewis E. Gordon, Everett J. Lake 


and Raymond G. Keeney. 

New Members—John G. Hoyt and 
Louis A. Ireton of Cincinnati, O.; J. S. 
Spencer, Point Pleasant, W. Va.; James 
F. Heady, Lochland, O.; Thomas L. 
Lawrence of Hartford. 

Later the board of directors met and 
elected the old officers, the only change 
being the addition of Mr. Hoyt to the 
list of vice-presidents, which was _ in- 
creased from two to three. The officers 
were elected as follows: Presidert, 
George E. Keeney; vice-presidents, John 
G. Hoyt, Raymond G. Keeney, Lewis E. 
Gordon; secretary, Thomas E. Law- 
rence. 

The Minority Interest. 

After the meeting Mr. Hoyt said that 
he and his associates stood ready to 
take over the stock of the minority in- 
terests at the price already announced. 
He did not urge them to sell, he said, 
but simply offered them the opportunity 
to do so if they wished. The interests 
of those who remain will be the same 
as of any other stockholders. 

The meeting proved the assertions 
made by the officers that the change in 
control] would mean practically no 
changes in the company, except along 
the line of progress. The business dur- 
ing the past few months has been ex- 
ceptionally large, and in many ways the 
company is branching out. 


‘that of an existing corporation, 





detriment, for some years at least, of 
ihe older institution. To protect its 
rights in the prior use of the name, 
The Travelers sought to enjoin The 
Travellers from using a title so like its 
own, and has been defeated. Comment- 
ing on this the Chronicle of Montreal 
says: 

Judge Lafontaine decided that The 
Travellers Life Assurance Company of 
Canada having been granted that name 
by the Dominion Parliament, could not 
.@ legally deprived of its use by the 
court. A blunder was made, in our 
opinion, when the Company was in- 
corporated under a name so similar to 
but a 
crime would have been committed if the 
Cempany had been enjoined from using 
in Canada a name granted to it by the 
Parliament of Canada. 

International Complications Unlikely. 

The wrong done to The Travelers of 
Hartford by The Travellers of Canada 
was a grievous one, and while the 
former has a right to complain, inter- 
nationally considered, Canada has as 
much occasion for complaint on similar 
grounds as this country. In the United 
States we have the prosperous “North 
American” of New Jersey, organized 
after the very prominent “North Ameri- 
can” of Toronto had been doing busi- 
ness here for a number of years. We 
have also the Federal Life of Illinois, 
organized 18 years after the Federal of 
Ontario; and we have the Northern Life 
of Illinois and the Northern Life of 
Seattle, both launched long subsequent- 
ly to the Northern Life of London, On- 
tario. On the other hand, Canada 
sinned when it named the Home Life 
of Toronto thirty years after the organi- 
zation of the Home Life of New York, 
the Mutual Life of Canada 26 years 
after the Mutual Life of New York, 
and the National of Canada 49 years 
after the National of Vermont. Both 
countries have robbed the grave for the 
name “Continental,” but the late la- 
mented Continental Life of New York 
and Continental of Hartford have long 
been unable to “kick,” even if disposed 
to criticize the taste of the Continenta! 
of Utah, the Continental of Delaware 
and the Continental of Toronto. 

Duplication of Names Here. 

The use of names so similar as to 
confuse and mislead the people is a pub- 
lic grievance which should be abated, so 
far as possible, by the authorit.es; but 
insurance departments have very gener- 
ally ignored the matter in issuing li- 
censes. If the departments would re- 
fuse to license a company with a name 
so like that of an older organization as 
to be readily mistaken for it, the evil 
might be largely corrected. That this 
has not been done, is evident from the 
fact that in this country we have at the 
present time no less than 22 cases of 
duplication, the older company being 
named first in the following list of old 
line companies: 

American National of Texas; 
can National of Virginia. 

Bankers Life of Nebraska; 
Life of New York. 

Central Life of Iowa; Central Life of 
Illinois; Central Life of Kansas. 

Columbia Life, Cincinnati; Columbia 
Life & Trust, Oregon. 

Commercial Life of Indiana; 
c.al Life of Illinois. 

Continental Life & Inv., 
tinental Life of Delaware. 

Empire Life of Atlanta; 
of Texas. 

Dquitable Life 
table Life of Iowa; 
Washington, D. C. 








Ameri- 


Bankers 


Commer- 
Utah; Con- 
=mpire Life 


of New York; Equi- 
Equitable Life of 


Great Southern of Alabama; Great 
Southern of Texas. 
Guaranty Mutual Life of Iowa; 


yuarantee Life of Texas. 
Home Life of New York; 
of America (Philadelphia). 
Mutual Life of New York; 
Life of Baltimore. 
National Life of Vermont; 
Life of Chicago. 
Northern Life 
Life of Illinois. 
Occidental Life of Los Angeles; Occi- | 


Home Life 
Mutual 
National 


of Seattle; Northern 


dental Life of New Mexico. 
Peoples Life of Indiana; 

of llinois. 
Provident Life & 

dent Savings Life. 


Trust Co.; 


] 


Peoples Life 


Provi- | 


Security Life of North Carolina; Se-| 


| Economy of Management 


curity Life of Chicago. 
Security Mutual of 

curity Mutual of Nebraska. 
Southern States Life 

Southern States Mutual Life of W. Va. 


New York; Se-| 


of Atlanta; 


State Mutual of Massachusetts; State | 
Mutual of Georgia. } 
United States Life; United States 


Annuity & Life, 
Names Easily Confused. 

The ease with which names so similar 
are confused may be illustrated by sev- 
eral recent instances. In the late 
troubles of the Provident Savings, the 
iatter was constantly referred to by the 
press as the “Provident Life, 
the annoyance of the Provident Life and 
Trust Company of Philadelphia; and | 
the attempt of the owners of the mori- ! 
bund Pennsyivania Mutua] Life—abre- 
viated to the “Penn.” Mutual Life—to 
grab the Provident Savings was charged 
to the account of the Old Penn Mutual. 
When the Mutual Reserve failed the As- 
sociated Press announced far and wide 
the appointment of receivers for the 
Mutual Life of New York, and the latter 
was kept busy for some days explaining 
to astounded policyholders that the 
“strongest company in the world” was 
still solvent, 

How Duplication Occurs. 

Without doubt the appropriation of 
the name of another company by a new 
organization has often been done inno- 
cently, the promoters of the latter being 
x. little informed in insurance matters 
as not to know of the existence of the 


older institution; but when the titles of 
companies so prominent as the National 
Life of Vermont, the Muiual Life of 


New York, the Home Life and the Siate 
Mutual are used there is no excuse for 


saying that the organizers are not fa- 
miliar with their existence. 
When the “Mutual Life of Illinois,” 


now retired, was organized a few years 
ago, it brought out literature which was 
a fac simile in form and appearance of 
the literature of the Mutual Life of New 
York, with the name “Mutual Life In- 
surance Company” in large type on each 


locument, while under the name, in 
very smal] letters, were the words: “Of 
I tinois.” The long- since-deceased “Mu- 
tnal Benefit Life Association” of Mas- 
sachusetts used to maintain an office on 


Br ‘oadway, in New York, with the words 
“Mutual Benefit Life” in prominent let- 
ters on its office windows, with the 

blinds so arranged that the words, ‘“As- 
suciation of Massachusetts,” in small 
‘tters, were inconspicuous. The ob- 

vious purpose was to allure 
holders of the Mutual Benefit of Newark 
into the assessment den. 


} 


” greatly to | 
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UNEXCELLED IN 
Favorable Mortality 


—AND— 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


RELIANCE LIFE 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 








Ont0, 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull Pres*ient. 
W. D. Wyman, ‘Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 





This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts. commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENC\ 
79 Milk Street, 
LEON F. FOSS, General Agent 
W. H. 1 YER, General Agent 


JOHN H. ROBINSON, General Agent for New York 
253 Broadway 


Boston, Masa 





from the start. 
Write to-day for particulars to 


FEDERAL CASUALTY CO., - 
Assets, $255,424.83 





MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 


NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


Local Fire and Life Agents can carry this line and will find it a money-maker 
We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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__ INDUSTRIAL DEPARTMENT 





CHEAP INDUSTRIAL INSURANCE. 


Voluntary Bonus Distributions of Metro- 
politan Materially Reduce Cost 
To Policyholders. 





One frequently hears reference made 
to what is termed the “excessive cost” 
of industrial insurance and yet it is 
doubtful whether there are not policy- 
holders carrying industrial policies 
who have their insurance at a cost 
about as low as it can be figured. 

As an illustration, take a Whole Life 
policy issued by the Metropolitan in 
1880, the assured being age 20. The 
weekly premium is 10 cents and the 
penefit named in the policy $210. The 
annual premium is $5.20, but during the 
current year the company pays a divi- 
dend aggregating 26 weeks premiums, 
which brings the cost down to $2.60, 
and in addition, should the assured die 
the company would pay a Mortuary 
Bonus of 30 per cent., or $63, makin2 
the al insurance $273. 

While these results are not guaran: 
teed in the policy, the company is pay- 
ing them nevertheless and as far as 
any one now knows, will continue to 
do so. 

Where the policyholder is 75 years 
of age, no further premiums need be 
naid. In other words, the policyholder 
receives an annual dividend equalling 
52 weeks’ premiums. 

Increasing Life and Endowment. 

Take another illustration. A policy 
issued at age 10 at a weekly premium 
of ten cents on what is known as the 
Increasing Life and Endowment plan. 

he original amount of the benefit was 
$220. The company allows a bonus of 
five weekly premiums during 1910, and 
should death occur in the present year 
would pay $234 to the beneficiary. 

As chededie of the bonuses (dividends) 
pair d dur ‘ing the present year shows the 
following: 

To policyholders who are 75 years 
of age, a bonus equal to 52 weekly pre- 
miums; policies issued in 1879 and 
1880, bonus equal to 26 weeks’ pre- 
miums; 1881-2-3-4-5, 20 weeks; 1886-7- 
8-9-1890, 15 weeks; 1891-2-3-4-5, 10 weeks; 
Industrial Life and Endowment issued 
in any year from 1896 to 1905, 5 weeks. 

21 Million in 17 Years. 

In addition to these bonuses to living 
policyholders the company pays the fol- 
lowinz Mortuary Bonuses: When death 
occurs after policy has been in force 
over 5 years, 5 per cent.; over 10 years, 
10 per cent.; over 15 years, 15 per cent.; 
over 20 years, 20 per cent.; over 25 
years, 25 per cent.; over 30 years, 30 
per cent. 

These voluntary bonuses—cash and 
mortuary, have cost the company over 
$21,000,000 in 17 years. 








HELPS TO NEW MEN. 


IIe who enters the business of life in- 
surance has every encouragement to earnest 
effort and every opportunity for success. So 
xreat has been its development ard so wide- 
spread the recognition of its value that it 
stands to-day in the first rank of modern 
business forces. The field of effort in this 
line is, therefore, boundless and inexhaust- 
ible, and the advantages of such a career are 
at least equal to those of any other business. 
No technical knowledge is necessary, but it 
does require determination and persistency. 

One of the greatest factors of success in 
life insurance is individuality. To the new 
man I say, ““‘Within yourself lies your future. 
Therefore be true to yourself; assert your 
own individuality; don’t be an echo or a 
facsimile. From those men who make you 
acquainted with your work and its principles 


by all means learn all you can, but not in 
parrot fashion. Reason out for yourself what 
you learn; add to and broaden your know- 
ledge; adapt it to your own active person- 
ality; back it by an unceasing persistency, 
and go ahead on your own track.” 

Another great factor is system The man 
who has no system is losing time and money 
and will make little progress. Regularity in 
your work meaus better work, more results 
accomplished, and, therefore, a larger in- 
come. Don’t be slipshod. Have a definite 
time in which to make your collections; a 
definite time in which to do your straight 
canvassing. Set yourself regularly a goal for 
each week’s work. $c punctual in all ap- 
pointments and careful and accurate in 
everything you do. 

The insurance business gives a man more 
freedom than other occupations, but it rests 
with each one whether this freedom is to be 
an aid or a hindrance to him. To the right 
man it means money, for he will strive the 
harder when his activity is uninfluenced by 
routine, but the man who accepts this free- 
dom as “vacation” is already handicapped. 
The insurance business is not for him. One 
thing is to be remembered, viz., that the in- 
surance agent must figure upon utilizing 
some of his evenings in the business. This 
is essential, for many of the people with 
whom he must deal are only accessible after 
a evening meal. 

Take with you always the thought that 
you are the master of your own fate, and 
that you will get all you deserve. The com- 
pany accepts you at your real value. They 
will not take you at your own valuation un- 
til you have proven true by your work. You 
will be paid what you accomplish, and not 
for what you are expected or intend to do. 
Bach day your work is either a step upward 
toward success or one downward, away 
from it. 

Take much encouragement from the fact 
that you are a part of one of the greatest 
callings in the world, and one that is ever 
seeking to encourage energy and ambition, 
that recognizes merit at first glance, and re- 





wards it with equal readiness. Yours is a 


company that is ever anxious to aid you to | 


greater accomplishments.—L, L. Walthour in 
the Prudential Weekly Record. 


BUSINESS INSURANCE. 








By R. J. Mix, New York City Manager | 


of The Prudential. 


This is a subject upon which I’ve | 


spent a very great deal of thought for 
the last two or three months. 

If I were engaged in general mercan- 
tile business ana had a partner or part- 


ners, I wouldn’t, For a Moment, think | 


of dispensing with a policy or policies 


which should protect the firm from loss | 


in the event of the death of Any One of 
the partners. The same precisely ap- 
plies in the case of a corporation. If 
I were a stockholders or a director in 
a corporation, I should consider it only 
the part of ordinary common sense to 
insure the lives of the individual or indi- 
viduals who were Most Essential to the 
success of that corporation. 

In the matter of Partnership Insur- 
ance, a joint policy on the lives of the 
partners accomplishes a number of very 
desirable results. 

First: it helps the firm in Borrowing 
Money from banks. Bankers who know 
that the partners in a live concern have 
taken the precaution to insure their 
lives for the benefit of the firm are very 
much More Favorably Inclined to loan 
them money. 

Second: the Dun and Bradstreet 
Agencies freely admit that Partnership 
Insurance materially Enhances the 
Rating of business houses and enables 
these Agencies to give a much Better 
Report than they otherwise could do. 

Third; the death of any one of the 
partners in a firm must necessarily 
mean a severe “jolt” to the business. 
The firm has lost whatever benefit it 
would have derived during future years 
from the efforts of the deceased part- 
ner, and it is of the Utmost Importance 








materially in securing business. 


our terms to agents. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, alding 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. Co. 


COLONIAL TRUST ELDG. 


READING, PA. 








| talk this kind of Insurance to men and 


The 
Metropolitan Life 
Insurance Company 


(Incorporated by the State of New York 
(Stock Company 


‘Of the People 


rhe COMPany By the People 
For the P eople 


The Daily Average of the Company’s 
Business during 1909 was: 

456 per day in Number « 

6,535 per day in Number of Policies 
placed and paid for. 

$1,463, 755.00 per day in New Insurance 
placed and paid for. 

$183,403.75 per day in Payments to 
Policy holders and Addition to Re- 
serve 


$132,172.72 per day in 
Assets. 


JOHN R. HEGEMAN, President 


f Claims Paid 





Increase of 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 








J. G. WALKER. President 
T. WM. PEMBERTON, Ist Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance mpa 


Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, c 
Assets December 31, 1909. . obeten s 37 t 
Liabilities December 31, 1909 eoeuee 4,312.40 
Insurance in Force December 31, 1909 “ 61 
Total Payments to Policyholders since Organization ),820,412 49 








INDUSTRIAL INSURANCE 


OUR NEW SALARY AND whebeeanenae en 


For Agents, offers a splendid opportunity for a few a diti 
who are steady, energetic, and used to earn 18 


THE UNION LIFE ASSURANCE COMPANY 


H. POLLMAN EVANS, President Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most l*beral Industrial Policy 














that a sum of money which more or less 
closely approximates the financial value 
of the loss sustained should be Imme- 


We Want Optimistic 


, 
Izzers. 
The instances in which a Life Insur- 


ance policy would have been a perfect Gu -ARANT EED MONTHLY SA- 
God-send to a business firm are In- I 





LARY s a 
numerable! Our guara , 
Fire Insurance, which is carried by Socties pon I sare“HOT 
practically every business house and SELLERS,’ and s up to y 
corporation, doesn’t begin to be as de to W RITE TO DAY 
sirable or necessary as Insurance on the rer w . 
lives of the men Whose Efforts or Capi- “GROU! NI > ‘FLOOR’ W 
tal are so Essential to the Success of are now ing in Missour 
the business. The fire May occur—the Illinois, Kansas, West Virginia 
death Surely will! Arkansas, Georgia, Florida, Ala 
Here’s a Tremendous Field for effort, bama, Mississippi, Texas, Okla 
and I would call your attention to the homa rennesser Kentucky 
fact that some of our neighbors are Idaho, Utah and Colorad 


working very actively in that field! I 
hear every day of large amounts of 
Partnership and Corporation Insurance 
neing written in various parts of the 
country. Bear in mind also that there’s 
relatively just as much need for this 
kind of Insurance in the Small Firm or 
corporation as in the big one. Let’s secure an audience much more easily 
Get Busy on this proposition—I do as- than you can when you're talking or 
sure you that it will lead to great dinary individual Insurance, for you are 
things! appealing to the selfish side—to the 

In conclusion, let me say that you can man’s desire to see His Business pros- 
perous! 


International Life 


Insurance Company 
Saint Louis, VU. S. A. 
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UNDERWRITER 


This newspaper ts owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary #4, 1907, at the Post Office at 
New York, N. Y.,; under the act of 





WHO IS RESPONSIBLE? 


Some weeks ago this paper made re- 
ference to the promotive methods of 
the Old Line Life of Milwaukee, as dis- 
the Wisconsin Insurance De- 
The facts in the case war- 

Insurance Department in 
the Company severely, and 
Mr. retirement from 
presidency. followed a wave 
of criticism condemnation from 
the daily papers of Wisconsin and the 


closed by 
partment. 
ranted the 
criticising 
Fry’s 


Then 


in urging 
the 


and 


insurance press generally. 
Under these conditions it 

ally that Mr. Fry 

down and out. This he ought to do at 


was gener- 


thought would step 


once. He has profited enormously at 
the stockholders’ expense, and may 
consider himself fortunate not to be 


sued for a recovery of commissions, as 
suzgested Department. It will 
be a long the company 
makes profits equalling Mr. Fry’s rake- 
off. Under his leadership, it is more 
likely to further than to gain 
surplus. 

The question is not one of personal- 
ity, but of principle. Mr. Fry is offi- 
cially and censured for the 
part he played in the promotion mat- 
ter. This opposes and con- 
demns the and the ap- 
propriation by the organizer of such a 
of the funds contrib- 
uted. It continue to oppose and 
condemn such methods. The insurance 
world and the public will not forget the 
matter. 

Since Mr Fry seems to lack the sen- 
discretion to resign, the 


the 


by 


time before 


lose 


criticised 


journal 


methods used 


large percentage 


will 


sitiveness or 
responsibility is up to the directors. If 
ratify Mr. Fry and his methods, 
then we maintain they are not worthy 
of the confidence of the stockholders. 
If the stockholders endorse the bold 
proceedings, then we must conclude 
that the outlook for the company is 
not bright, to say the least. Certain it 
is that it cannot possibly succeed un- 
der the present discredited adminis- 
tration—which has the opposition of 
the home State Insurance Department, 
to begin with. 


they 


Haley Fiske, vice-president of the 
Metropolitan Life sailed for Europe, 
April 30, to be gone about six weeks. 
Without any special ado about it, Mr. 
Fiske has attained a place as one of the 
foremost life insurance executives of the 
country. This position has not been 
gained simply because he is an officer 
of a giant institution, but through in- 
defatigable work—an ever-abiding de- 
termination to do things. 











SOME RECENT LEGAL DECISIONS. 





Rights of Beneficiary in Accident Con- 
tract—Dangerous Employment of 
Minor—Oral Notice of Injury. 





Among other important decisions 
handed down by the courts of the coun- 
try recently, and reported by the Insur- 
ance Green Bag, Chicago, George J. 
Kuebler and George R. Brown, attor- 
neys, are the following applying to per- 
sonal accident and liability insurance: 
Vested Interest of Beneficiary in Acci- 

dent Policy. 

Both the insured and the beneficiary 
perished in the same disaster in the 
burning of the steamboat General Slo- 
cum. The policy provided, “The in- 
demnity for loss of life shall be payable 
to the beneficiary named in the stub at- 
tached hereto, or in the event of the 
prior death of such beneficiary, or in 
ibe event that no beneficiary is named 
in the said stub as herein provided, then 
te the legal representatives of the as- 
sured.” 

The representatives of the insured 
claimed the indemnity, and brought 
suit. The complaint was dismissed. 
This order was affirmed by the Supreme 
Court, App. term, N. Y. The court say 
in part: “The proof showed merely that 
ihe insured and the beneficiary died in 
a common disaster. No presumption 
exists as to who survived the other. 
Vhe Civil law recognizes certain rules 
in respect to age, sex, and physical con- 
dition by which survivorship may be 
determined; but the common law in- 
dulges in no presumption on the sub- 
ject.” * * * “On the point in con- 
iroversy the instrument is not ambigu- 
ous, but clear and explicit, in its pro- 
visions that in the event of death of the 
assured, indemnity for loss of life shall 
be payable to the beneficiary named in 
the stub, and in the event of the prior 
death of such beneficiary it shall be 
pavable to the legal representatives of 
the assured. There can be no question 
that this created a vested interest in 
the beneficiary upon the issuing of the 
policy, which vested interest would be 
divested by the happening of the death 
of the beneficiary prior to the death of 
the assured. The alternative benefi- 
ciary is not entitled to the fund until 
the vested right of the primary benefi- 
ciary has been divested.” 

Whitney, J., in a dissenting opinion 
reaches a different conclusion, and says 
in part: “It was intended that the 
money should go to the assured, or to 
her legal representatives, or to the 
beneficiary, but in no case to the legal 
representatives of the beneficiary.” * 
* * “If such a result can be reached 
by any tenable construction of the 
words of the policy that construction 
should be adopted. I think that it can 
be done. The money is to be payable 
to the beneficiary; in the event of the 
prior death of such beneficiary, then to 
the legal representatives of the assured. 
The policy is not payable until after the 
death of the assured. The death of the 
beneficiary was prior to the date of 
payability. * * * For these reasons 
[ dissent from the conclusion to which 
the court has come.” 

Dunn vs. New Amsterdam Casualty 


Company. 121 N. Y. Supp. 686. 
Dangerous Employment of Minor 
Construed. 


The insured was engaged in the man- 
ufacture of veneer. He employed a 
minor under the age of 16 as off-bearer 
cf thin boards from a veneer saw, who 
was injured while performing an act 
theretofore forbidden. 

The company denied liability on the 
ground that the employment was one 
which endangered life and limb of the 
minor and forbidden by statute. Suit 
was brought in the Circuit Court of the 
U. 8. of Ohio, resulting in a judgment 





for the company, which judgment was 
affirmed by the U. S. Circuit Court of 
Appeals, who say in part: 

“The contention made is that plaintiff 
did not violate the statute in question, 
because Watson was not employed to 
stop the saw, but was employed as an 
off-bearer of the thin boards as they 
came from the saw, and that, if he had 
confined himself to the performance of 
the duties assigned to him, he could not 
have been hurt.” * * * “We do not 
find it necessary to consider whether 
the duty imposed upon Watson as off- 
bearer literally involved operating or 
assisting to operate the veneer saw. It 
is hard to conceive that an adult, much 
less a child, could resonably be expected 
at all times to keep all parts of his body 
within the bounds set for this off-bearer. 
He was for a substantial portion of his 
time required to stand and work within 
five feet of this obviously dangerous 
saw. An unguarded step or movement 
resulting in an accidenta] fall might 
bring him into contact with the saw. 
tue was in easy range of injury in the 
event of breakage of the saw or other 
mishap, due to its great size and speed. 
The inevitable wear and tear of the 
strain of such a position and the indif- 
ference to danger that would naturally 
follow cannot escape notice; for these 
conditions and also childish curiosity 
and inexperience must have combined 
to induce Watson to rush away from his 
position so frequently, in spite of ad- 
mecnition and stop the saw.” 

After analyzing several decisions, 
offered as being analagous and quoting 
from a well known Ohio case, say fur- 
ther: “The effect of that decision was 
clearly to impose upon an employer en- 
gaging children in his service the duty 
to take into account the inexperience 
and the natural tendencies of children 
to indiscretion and heedlessness when 
assigning them to work about a danger- 
ous machine. There is nothing in the 
decision which recognizes any right in 
an employer simply to set bounds within 
which a child shall work in close prox- 
imity to a dangerous machine, and 
escape liability as claimed in the pres- 
ent case on the assumption that the 
child either will or at his peril shall, 
keep within those bounds.” * * * 
“It follows that the judgment of the 
court below must be affirmed; for we do 
not understand any claim to be made 
that, if Watson was in fact placed and 
kept at employment dangerous to life 
or limb, there can be any recovery un- 
der the condition of the policy.” 

Frank Unnewehr Co. vs. Standard 
Life & Acct. Ins. Co, 176 Fed. Rep. 16. 
Proof Blanks Delayed By Company. 

Waiver. Suicide Fact for Jury. 

The insured was instantly killed by a 
pistol shot; he was alone in a room 
where the pistol was usually kept. 
There was no apparent motive for self- 
destruction. Notice of the death was 
given the company on a blank furnished 
by the agent, 6 days after the death. 
The policy contained, “Affirmative writ- 
ten proof of death must be furnished to 
the company within two months from 
death. Ail proofs shall be furnished on 
and in conformity with the blanks sup- 
plied by the company. Claims not 
brought in accordance with the provi- 
sions of this clause shall be forfeited.” 

The company denied liability because 
the proofs were not in form nor on time 
and that death was due to “his volun- 
tary act.” Beneficiary claimed she was 
unduly delayed by the company in mak- 
ing proofs, and that the company re- 
quired a statement of a conclusion 
about the death, she could not make. 
Judgment went for a plaintiff, which on 
appeal was affirmed by the Supreme 
Court of Georgia, who after setting out 
the entire correspondence in full, say 
in part: 

“We are of the opinion, in view of the 
delay by the company itself in furnish- 
ing the blanks, the slight excess of time 
beyond the period allowed in the policy 
for furnishing the proof of death could 
not be a ground for holding that the 
policy was forfeited. Only one day 
after the expiration of the period of two 
months elapsed before the proof was 

(Continued on page 18.) 


COURT REVIEW GUARANTRED 


SENATE ACCEPTS AMENDMENT. 





By Decisive Vote Feature Battled for by 
Accident Underwriters is 
Secured. 

Albany, May 10.—The Senate by a 
vote of 26 to 5 has adopted the amend- 
ment of Senator Holden, making a court 
review provision to the bill requiring 
standard accident and health policies, 
The bill is now on the Senate calendar 
and will be passed in its amended form 
this week. The amendment will be con- 
curred in by the Assembly and then the 
bill will go to the Governor. This 
amendment, which both the Senate and 
Assembly insurance committees refused 
to make in committee, was fought hard 
for by the insurance companies, which 
believed that giving the Superintendent 


of Insurance the final say as to what 
forms shall be standard policies was 


giving him too much power. 

The Assembly has passed the Insur- 
ance Department bill providing for more 
stringent regulation of co-operative fire 
insurance corporations, and it is now 
on the Senate calendar. The A. F. 
Allen bill to prohibit the further insur- 
ance of animals by the co-operative plan 
has passed the Senate and is now in the 
hands of the Governor. 

Another field day on insurance legisla- 
tion was had to-day by Superintendent 
Hotchkiss before the chairman of the 
Senate insurance committee. 

Withdraws Surplus Line Bill. 

Probably the most important develop- 
ment was the superintendent’s an- 
nouncement that he had decided to 
abandon his measure affecting agents 
and brokers of marine and fire mari! 
insurance. The superintendent an- 
nounced, however, that this action fol- 
lowed his decision to make a general 
investigation of the marine and fire in- 
surance business. The superintendent 
is after unlicensed concerns, London, 
Lloyds and others that take marine and 
fire marine risks through brokers and 
are in reality doing business in this 
State without a license and without 
paying any franchise tax. Licensed com- 
panies and underwriters who represent 
them favored the Hotchkiss bill, claim- 
ing that the brokers and unlicensed 
companies had the advantage of them 
and could underbid them for risks be- 
cause they did not pay the franchise tax 
and comply with other regulations. It 
is claimed that millions of dollars in 
premiums are sent from this to foreign 
countries and that the Hotchkiss bill 
just abandoned would have given au- 
thorized companies a better chance to 
share in this business. 

Affecting Fraternals. 

Fraternal societies were largely repre- 
sented in opposition to the bill pro- 
posed by Superintendent Hotchkiss, sub- 
jecting them to departmenial regula- 
tion and placing them on the same basis 
as legal reserve companies. The bill af- 
fects all fraternal beneficiary societies, 
orders and associations. Those who ap- 
peared in opposition to the bills in- 
cluded: Harry Franklin, Modern Wood- 
men; A. Stover, Fraternal Congress; H. 
E. V. Potter and G. A. Scott, National 
Protective Legion; E. W. Donavan, As- 
sociated Fraternities; Lee W. Squier, 
Associated Fraternities of America; W. 
F. McConnell, Royal Arcanum; James 
Glynn, Fraternal Benefit League; J. P. 
Ogden, railroad trainmen, enginemen 
and firemen; J. J. Hines, National 
Fraternal Congress. 

Supt. Hotchkiss spoke in favor of his 
bill and insisted that the fraternals 
needed regulation and should not be 
exempt from the provisions of Article 
7. He thought that if the department 
had more power to supervise the affairs 
of the fraternals there would be less 
extravagance. He read a table showing 
the percentage of expense of the differ- 
ent fraternals, indicating just what the 
officers and those engaged in operating 
the secretaryship solely. 

No executive session of the insurance 
committee was held, and, therefore, no 
action on this or any other insurance 
bill was taken. 
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FIRE INSURANCE DEPARTMENT 





SALT WATER SERVICE. 
Proposition to Install High-Pressure 
Mains for Fire-Fighting at 
Asbury Park. 





If granted an exclusive franchise for 
twenty-five years, William L. Gordon 
offered, on behalf of a syndicate, to sup- 
ply Asbury Park, N. J., with a salt 
water high-pressure service for fire- 
fighting, and at a cost to the munici- 
pality of but $30 per hydrant per year. 

The proposition struck the council 
rather favorably ana Mr. Gordon was 
directed to reduce his offer to writing 
when it could be given careful consider- 
ation, 





SEEKING RECRUITS TO UNION. 
(Continued from page 1.) 
bership shall represent at least 65 per 
cent. of the premium income in Union 

territory. 

“In which event this Union is 
pledged to the continued maintenance 
of 15 per cent. commission in non- 
excepted territory or to such modifica- 
tion or change in the commission com- 
pensation, including separation, as the 
then enlarged membership may decide 
upon by a 2-3 vote. 

“With such enlarged membership it 
is proposed to abolish to a large extent 
the present “excepted territory” with 
all allowances to agents except com- 
missions.” 

Predict Dissolution of Union. 

That the Eastern Union will cease to 
exist after June 25th is the prevailing 
belief, few even among the warmest 
champions of the organization feel- 
ing that accessions to its membership 
in sufficient number as to warrant it 
continuing will be had within the next 
six weeks. 

No Rate Demoralization. 

Should the expected dissolution of 
the governing organization occur, there 
s not the slightest fear of a rate«war 
resulting: neither companies nor agents 
would countenance such a demoraliz- 
ing practice. There would unquestion- 
ably be a re-arranging of commission 
basis, some of the present Union com- 
panies probably paying a graded scale 
of 15, 20 and 25 per cent., such as is 
the practice in the West, on their own 
initiative, 

Growing Competition for 
Risks. 

Within the past fifteen or twenty 
years the competition of non-Union 
offices for preferred risks has grown 
rapidly and few Union companies have 
increased their writings in this direc- 
tion in anything like the ratio they 
should. As long ago as 1900 it was pro- 
posed by certain Union members to 
grapple with the question in earnest, 
but the majority opinion was against 
taking action and the matter was 
dropped, not to be seriously taken up 
again until 1965. At the latter date 
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graded commissions were talked of 
but again the majority membership op- 
»osed radica] departure from regulation 
practices. 
Disloyaity Within the Ranks. 

Not only have the loyal Union com- 
panies to meet the severe competition 
of their non-orthodox brethren, but they 


are forced to grapple as best they | 


can with disloyalty within the ranks. 
The granting of excess commissions 
under the thin disguise of advertising 
allowances, is a practice but too fre- 
quently indulged in, and one that 
though often inveighed against was 
never satisfactorily remedied. 
Excess Payments by Sheldon. 

One of the bitterest pills that the 

honorable members (and these, by the 


way, constitute the large percentage) | 
of the Union had to swallow was when | 


Henry Evans, president of the Conti- 
nental, exhibited to the representatives 
of that body when they sought to in- 
duce his membership thereto, a photo- 
sraphic reproduction of a statement 
showing the payment of $54,000 of ex- 
cess commissions made by the Phenix 
Insurance Company of Brooklyn, to 
agents in Eastern Union territory, dur- 
ing the administration of President 
George P. Sheldon, and yet Mr. Shel- 
don was for two successive terms head 
of the Union. . 
Graded Commissions. 

It is figured that graded commissions 
in the West costs the Union companies 
an average of three per cent. over their 
former figure, and the opinion is that 
the adoption of the plan in the East, 
assuming, as is proposed, that the pres- 
ent excepted territory be sharply cur- 
tailed, would not go beyond four per 
cent. at the outside. 

Specialty Organizations. 

In the event of the disbandment of 

the Bastern Union the inquiry is 


prompted as to the future of such or-| 
ganizations as the Factory Association, | 
Underwriters Bureau of New England, | 


Underwriters Bureau of the Middle and 
Seuthern States, and assurance is given 


that these bodies would not be affected | 
im the least, whatever the future of the | 


Union. 


With the last named organization as | 


such the smaller associations have 
nothing whatever to do. Membership 
in them is conditioned upon the unani- 
mous consent of the offices already 


enrolled, a condition impossible of at- | 


tainment by any non-Union company. 
The only exceptions to this are the en- 


rollment of the New Hampshire Fire in | 


the Factory Association and of the 
Providence-Washington in the New 
England Bureau, both of which gained 


their entries before the unanmous con- | 


sent rule became operative. 





Gold, Mitchell and Galbally, succeed 
Fink & Gold, Brooklyn, as branch man- 


agers for the Peoples National, Dela-! 


ware and the National Fire Insurance 
companies. 


JEFFERSON FIRE 


INSURANCE COMPANY 


OF PHILADELPHIA 


IN BUSINESS 


ROAR AREA AAAEE 


ACENTS WANTED AT ALL DESIRABLE POINTS 
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Continental Fire Insurance Company 


THE GREAT AMERICAN COMPANY 


Assets - - ~ - $22,332,787 
Liabilities (except capital) ° $8,287,908 
Policyholders Surplus - $14,044,878 
Losses paid, more than - $72,000,000 


Net Surplus, exclusively protecting American policyholders, more than 
$13,000,000---larger than that of any other fire insurance company 


THE CONTINENTAL OFFERS THE POLICYHOLDER ABSOLUTE 
SAFETY, AND THE AGENT PROVEN LOYALTY 


CONINENTAL FIRE INSURANCE COMPANY 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 








FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


CAPITAL - - - - - - $2,500,000 
LIABILITIES (except capital) - - . ~ 9,049,438 
ASSETS - - . - - - 14,081,389 
POLICYHOLDERS SURPLUS - - $5,031,951 


THE FIDELITY-PHENIX combines financial strength and 
a strongly established agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS CAN DEPEND UPON ITS PROTECTION 
AGENTS CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 


Western Department 
205 LA SALLE STREET, CHICAGO 


Principal Office 

46 CEDAR STREET, NEW YORK 
Southern Department 

PRUDENTIAL BUILDING, ATLANTA, GA. 











FIDELITY UNDERWRITERS 


Separate Insurance by Two Companies in One Policy 


FIDELITY UNDERWRITERS policies are 
Continental Fire Insurance Company and the Fidelity-Phenix 
Each assumes half the 


issued by the 


Fire Insurance Company of New York. 
liability. 


TOTAL ASSETS ; $36,414,176 
TOTAL LIABILITIES . 20,837,346 
POLICYHOLDERS SURPLUS 19,076,829 


FIDELITY UNDERWRITERS 


Principal Office 
46 CEDAR STREET, NEW YORK 


Western Department 
280 LA SALLE STREET, CHICAGO 
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SURPLUS TO POLICY-HOLDERS 


OVER $450,000 
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HOTCHKISS WITHDRAWS BILL 


Excess Line Question to be Further 
Considered by New York 
Insurance Department. 





Appreciating that the measure recent- 
ly offered in the New York Legislature 
for the more stringent regulation of 
surplus line writing agents and brokers 
of the Empire State, and the adoption 
of which was so strenuously opposed 
at Albany last week by the interests 
directly concerned, was faulty in many 
particulars, Superintendent W. H. 
Hotchkiss, of the New York Insurance 
Department, at whose instigation the 
bill was introduced, had it withdrawn 
on Saturday last. 

The purpose of the superintendent 
was to deal an effective blow at sev- 
eral prominent brokerage houses of this 
city, who use the present excess line 
privilege as a mere pretext for rate-cut- 
ting, the great bulk of their business 
going to London Lloyds or other non- 
repesented institutions. 

But in seeking to regulate the bush- 
whackers, the Department, in its meas- 
ure, made it well-nigh impossible for 
the lezitimate surplus line risks of the 


country to secure needed indemnity, 
and it was on this account that the 
merchants and manufacturers of the 


State, who are forced to go abroad for 
sufficient cover, actively co-operated 
with the brokers in opposing the Dill. 

The measure is understood to have 
been drawn up by a leading firm of at- 
torneys of this city. When whipped in 
to shape it was submitted to the New 


York Board and the aid of that body 
sought and obtained in attempting its 
passage. Subsequently the State Agents 


Association was called upon for help. 
und it too sent a delegation to Albany 
to advocate the adoption of the Dill. 

Bitterly assailed by the brokers and 
large insurers, the measure did not have 
the cordial endorsement of the agents, 
who recognize the difference between 
spurious and genuine surplus business, 
and while anxious to stamp out the 
former, have no thought of hampering 
tthe other, which latter would certainly 
have been the case had the Hotchkiss 
measure became a law. 

It is conceded on all hands that the 
withdrawal of the bill was a wise pro- 
ceeding. 


Before the State Legislature again 


meets it is Superintendent Hotchkiss’ 
purpose to go fully into the general 
subject of excess business and in the 


light of the greater knowledzZe then had 

frame up a measure that will fairly and 

effectively deal with the situation. 

President Guenther Appoints Delegates 
to Fire Protection Meeting. 





President Guenther of the National 
Association of Local Fire Insurance 
Agents has appointed the following to 
represent the organization at the annu- 


NEW YORK FIRE 


al meeting of the National Fire Pro- 
tection Association at Chicago May 17, 


18, 19: E. B. Case, Chicago, Ill.; Henry | 


H. Hickok, Burlington, Vt.; 
Lee, Washington, D. 
Markham, St. Louis, Mo.; 
Buffalo, N. Y. 

The National Association of Local 
Fire Insurance Agents is an active 
member of the Fire Protection Associa- 
tion. The delegates appointed are also 
associate members of that organization. 


Ralph W. 
George D. 
E. C. Roth, 





DEPARTMENT TO BE ABOLISHED. 
Fidelity-Phenix to Handle Its Southern 
Business Direct from New 
York After June 1. 





The Fidelity-Phenix Fire Insurance 
Company has decided to handle its 
Southern business from the home office 
in New York. 

The Southern department, which was 
maintained for many years at Atlanta, 
Ga., by the Phenix before its merger 
with the Fidelity, and was then known 
as the Southeastern department, is to 
be given up on June 1. 

J. E. Lopez, second vice-president, re- 
turned early this month (May) from a 
tour of inspection through the South- 
ern territory, as a result of which it 
has been decided that the business of 
this territory shall be managed 
New York. 
cause of a belief in the policy of cen- 


tralization by those who have the af- 
fairs of the merged companies in| 
charge. 

Major Charles F. Hard, who has 


been manager of the Southern depart- 
ment since last December, will devote 
his time after June 1 to his own insur- 
ance interests in the South. 





Our Apologies to Robert Van Iderstein. 





Through a stupid transposition of 
punctuation marks, an article appearing 
in last weeks issue of the Bastern Un- 
derwriter stated, that the “Atlanta Ship- 
ping Company of Somerset, Mass., ac- 
capted policies aggregating $7,500 trom 
W. H, Crane & Company, of London, 
England, promotors of a series of fake 
Lioyd associations, through Robert Van 
Iderstein, a lawyer of New York city, 
ete.” 

Instead of a comma a period should 


have followed the words “fake Lloyd 
association, the concluding sentence 


reading thus: 
“Through Robert Van Iderstein, a 
lawyer of New York city, the shipping 


The change is made be-/} 


| 
| 


from ; 





company is now seeking to collect a loss 


under the policies.” 

Mr. Van Iderstein is a prominent 
counselor at law in this city, and 
handles a great deal of insurance liti- 
gation, being especially well known for 
his success in enforcing collections from 
loss denying institutions. 


We greatly regret that an unfortunate | 


juggling of the types gave to our article 
a wholly erroneous conception of Mr. 
Van Iderstein’s relations toward Crane 
& Company. 


INSURANCE STOCKS. 


(Quotations furnished by E. 8S. BAILEY, Broker, 66 Broadway, New York City) 











DIVIDENDS l Asked 


Bid 

COMPANIES CAPITAL Approx. When price price 
Annl. Div. Payable per ct. | per ct. 

City of New York $500,000 10 Q 200 205 
COGRTMNOD WORIER «20. vc csccccscccccccssccvccwes 900,000 10 JI &J 315 Fe 
Continental 2,000,000 70 J &J 925 970 
Empire City .. 200,000 8 JI&J 125 140 
Fidelity-Phenix 2,500,000 Vv V 290 300 
German Alliance 400,000 15 JTa&J 275 300 
German-American 1,500,000 30 J &aJ 570 | 575 
Germania ($50 1,000,000 15 Jad 290 300 
Glens Falls ($19).. 200,000 30 J&J 1500 an 
Globe & Rutgers. 400,000 40) 2 470 i. 
Hanover ($50)...... 1,000,000 10 Tad 190 205 
SE ee ndas sane 3,000,000 30 ie DP 695 705 
Naesau (S50)... ..-..ccrccccccccecccesccccenes 200,000 10 JaJ 165 175 
Niagara ($50) ........ 1,000,000 20 JT aT 300 315 
North River ($25).... 350,000 10 A&O 155 165 
Pacific ($25) 200,000 6 JI Aa&J 135 145 
Peter Cooper ($25) 150,000 6 Jad 90 105 
Stuyvesant ...... 400,000 10 J&J 155 160 
United States ($25) 250,000 v Vv 60 70 
Westchester ($10) ....--- - 6... eee eee eee eeeee 400,000 35 Fa&a 455 pea 
Williamsburg City ($50) ..----.... 250,000 | 20 Tad | 400 410 


Q Quarterly. 


V No Information. 
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Established 1864 


EK. Ss. 





BAILEY 


——DEALER 


Fire Insurance Stocks ‘‘A Specialty” 
66 BROADWAY oo 


Telephone 2817 Rector 


NEW YORK 








WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Ohie 





100 WILLIAM STREET 


New York 








New Jersey Office: ENGLEWOOD, N. J. 


Phoenix of England; Svea of Sweden 


LARGE LINES 


MYRON W. ROBINSON 


Representing the following companies for 
the suburban territory of New Jersey: 


Insurance Company of North America, and Boston, Mass. 


ACCEPTED AND LIBERAL COMMISSIONS PAID 


New York City Office: MILLS BLDG. 


; Pittsburg Underwriters, Girard of Pa. ; 








Calumet Insurance Company 
CHIC AGO 








AMERICAN 


INSURANCE COMPANY 
OF PHILADELPHIA 


(Organized and incorporated under the Laws of Pennsylvania) 


JAMES F. STONE 


PRESIDENT 
331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 


UNION FIRE 














Northern Assurance 0»., Ltd. 
OF LONDON, ENG. 
U. S. Statement as of Jan. 1, 1909 


Admitted Cash Assets......... $4,801, 566 
All Liabilities, incl. Reserves 3,075,917 
Net Surplus in U. S...... $1,725, 639] 


Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York 


GEORGE W. BABB, Manager 
T. A. RALSTON, Sub-Manager 




















PERCY B. DUTTON 


FIRE UNDERWRITER 


ROCHESTER} Si2t- Manager 
HUMBOLDT of PENNA. 
TEUTONIA of PENNA. 
COOPER of OHIO 


| —————______—_— 
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HOTCHKISS AFTER VAIL 


AGAIN DEMANDS HIS HEAD. 





Declares Chief Executive of Dutchess 
Fire Has Outlived His Usefulness 
—Future of Company in Doubt. 





In a supplemental letter *to the di- 
rectors of the Dutchess Fire, of Pough- 


keepsie, written under date of May 3, 
but not made public until Thursday 
last, Superintendent W. H. Hotchkiss 


reiterated his former statement that 
the acts of Lewis H. Vail are sufficient 
to demand his removal from the presi- 


dency of the Company and gave addi- 
tional facts in connection with Mr. 
Vail’s administration. 


Mr. Hotchkiss declares President Vail 
misrepresented the condition of the old 
Dutchess Insurance Company to San 
Francisco loss claimants, and that he 
misied the Massachusetts Insurance 
Department as to the liabilities of the 
Company when seeking admission to 
State. 
\lthough reciting fourteen specific 
against Mr. Vail, Superinten- 
dent Hotchkiss asserts that these do 
' by any means include all of the 
transactions of President Vail which 
subject him to criticism. Those given 

however, in the judgment of the 
yartment sufficient to warrant the 
tatement that he has been guilty of 
I practices which make it impos. 
sible that he be longer trusted with the 
management of your com- 

This is emphatically so when it 
ecalled that he excused many of 
these irregularities by the statement 

other company officers have done 
the same thing and that, anyway, no 
O resulted to anyone. 

“For the above reasons, Mr. 
u ilIness as the executive of your 

upany is at an end and its further 
continuance in business with him at 

; head is, in the judgment of the de- 
tment out 'of the question.” 

Hotchkiss Libeled. 

A story in the Poughkeepsie “Eagle” 
was to the effect that the examination 
of the Dutchess Fire by Superintendént 
Hotchkiss had been induced by certain 


tha? 
ha 


itive 


Vail’s 


local interests who hoped as a result 
of the investigation to be able to se- 
cure control of the Company at a low 
ficure. The statement was denounced 
as a lie out of whole cloth, and there 


me talk of a libel suit against the: 
iblishers of the paper. 
Edward S. Atwater, Floy M. Johnston 
nd <. P. Dorland, constituting a com- 
e of trustees to wind up the affairs 
» old Dutchess, visited Albany for 
iat purpose on Monday. 
Summary of Official Report. 
The report of the New York Insur- 
Department investigation of the 
Dutchess Insurance Company has been 
made public, the examiners’ conclusion 
being as follows: 
In the opinion of your examiners, 
iis company, prior to the expiration 
charter, violated the same and 
the laws of the State, by making false 
ies in its books and by attempting 
to place its assets beyond the reach of 
loss claimants and others. 
1 their op'nion, also, President Vail 
has forfeited the confidence reposed in 
both as president of the company 
ind as chairman of the liquidating trus- 
tees, by making personal loans and ad 
V es to himself out of its funds with- 
out authority, by using its funds in a 


0 1s 
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speculative account, by failure to keep| 
true books of account of its affairs, and) 

indifference to the interests of its 
loss claimants and creditors. 

For these reasons, in the opinion of 
your examiners, a continued liquidatioa 
of the affairs of this company under the 
control of President Vail would be un- 
safe and hazardous to its creditors and 
stockholders. This is peculiarly true, 
if, as is stated, some of the loss claim- 


ants by reason of the San Francisco 
disaster were led to compromises of 
just claims by  misrepresenutations, 
authorized by the executive manage- 
ment of this company. 
L. H. Vail Replies. 
Addressing the directors of the} 


Dutchess Fire, President Vail replies at 
great length to the charges of Super- 
intendent Hotchkiss concerning the 
handling of San Francisco claims and 
other matters. He says in part: 

I desire to say, and I know that you 


will all agree with me when I state 
that nothing was done w.th reference 
o the settlement of those claims, that 
was not done honorably and honestly 
and that nothing was doue with ref-| 
erence to the salvage made for the 
stockholders of the old company that 


was not done with the unselfish purpose 
of saving to the stockholders of that 
company as much as possible out of 
the wreck and ruin of the old company 


that the San Francisco fire had caused. | 


Stand by Vail. 

At a meeting of stockholders of the 
Dutchess Fire, held on Tuesday, by a 
vote representing 1,734 shares of stock 
for, 84 shares against and 184 shares 
not represented, the following resolu- 
tion was adopted: 

“Resolved, That we hereby approve 
of the actions of the board of directors 


in the differences which have arisen 
with the superintendent of insurance, 
and we assure the board that it has 


the full support and confidence of the 
stockholders in the management of the 
company. 

“It is further 
any re-insurance 
be taken for dissolution 
be submitted to the 
their further action.” 

It was reported that following the 
meeting several shareholders talked of 
disposing of their stock providing they 
could get $160 a share for it. 


that before 
or any step 
such matters 
stockholders for 


resolved, 
be had 


CHARTER ISSUED. 





American Union Fire of Philadelphia 
Planning to Start Business 
July 1. 





Having received its charter from the 
State the American Union Fire, of 
Philadelphia, is planning to start busi- 
ness July 1. 

It will begin with a capital of $500,- 
000 and surplus of like amount, both 
items later being doubled. 

James F. Stone is president of the 
Company; W. F. Kling. vice-president; 


Richard G. Oellers, treasurer, and R. 
G. Oellers, Jr., secretary. 
On and after June 1, Newman and 


MacBain, general agents of the Shaw- 
nee Fire, of Topeka, will also act as 
New York City representatives of the 
Company. 





An increase of $200,000 in the capital 
of the United Firemens Insurance Com- 
pany of Philadelphia is proposed. 





¥ 
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Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 

















Commercial Union Assurance Company 
(Limited ) 
OF LONDON 


PINE AND WILLIAM STS., NEW YORK CILY 


BRITISH AMERICA 
ASSURANCE CO. 


INCORPORATED 1833 
Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1910 





IS seccbdacaeeicusnsens aeceviye $1,556,740.4 
Surplus in U.8.... ...... 654,302.33 
HON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K. C., LL. D. 


ice-Presidents 


W. B. MEIKLE, Gen. Mer. 


For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance 


HAS A 

Cash Capital - + - 

Cash Assets - <+- - 
Cash Surplus to Policy 

Holders - + - 


Company 


$1,000,000.00 
$4,395,625.89 


$2,063,044 01 


The real strength of an insurance company is In the con- 


servatiom of its 


management, and the management of 


THE HANOVER is an absolute assurance of the security 


of its policy. 





R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 


HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital. . 
ree 
Net Surplus , 
Surplus for Policy 


Holders 


HEAD OF 


. $1.000.000.00 


6,562,329.14 
2,008,419.02 


3.008,419.02 


FICE 


Cor. William & Cedar Streets 





“The Leading Fire Insurance Companv 
of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N, Williams, E. 8. Allen, 

E. J. Sloan, Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 





REMOVAL NOTICE 





On May 


Fred S. Jam 


First 


es & Co. 


Will remove from their present 


quarters to spacious offices in 


the new Underwriters Building 


Nos. 123-133 W 

New York 

where increased 

be had for pr 

efficiently serving 
brokers. 





illiam St, 
City 


facilities will 


mptly and 
the needs of 








MARS E. WAGAR, President 


eee 
Unearned Premiums 
serve for Losses 
Accrued Taxes... 
Cash Capital 
Net Surplus........... 





Western Reserve Insurance Co. “i¢veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


Statement of January 1, 1910 


JNO. A. KELLY & CO., General Agents 





250,000.00 
71,327.14 


84 WILLIAM STREET, NEW YORK CITY 











THE BIG MILLION 


DOLLAR COMPANY 


THE FIRST OF ITS KIND 


INDIANAPOLIS, INDIANA 


We can use first-class Stock Salesmen 


THE AUTOMOBILE INSURANCE CoMPANY OF AMERICA 


Correspondence from Live Agencies solicited 
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FAVOR INTENSIVE CULTIVATION. 








Eastern Fire of New Jersey Plans to 
Restrict its Field and Develop 
it More Effectively. 

It is not the purpose of the manage- 
ment of the Eastern Fire, of New Jer- 
sey, according to President A. H. Phil- 
lips, to materially change the Com- 
pany’s underwriting policy or broaden 
its field of operations, when the addi- 
tional capital, now being sought shall 
have been paid in. 

On the other hand, it is planned to 
withdraw the corporation from some of 
the territory in which it is now en- 
tered, and to discontinue a number of 
small agencies in the balance of the 
field. The desirable centres will be cul- 
tivated more intensely, a policy, the 
eompany’s management is convinced, 
will be productive of substantial profit. 





BAD SPRINKLER LEAKAGE LOSS. 





American Lloyds Pays $12,000 Claim— 
Damage Caused by Break in 
Pipe Fitting. 





On April 30th last the Denholm & 
McKay Company, of Worcester, which 
occupied one of the largest department 
stores in Massachusetts outside of Bos- 
ton, suffered a very severe sprinkler 
leakage loss, damaging goods of the 
sound value of over $30,000, the net 
loss to the Underwriters at American 
Lloyds, which carried the _ entire 
sprinkler leakage insurance on the 
property, having been adjusted for $12,- 
000. The accident was caused by the 
bursting of a fitting in the sprinkler 
piping. The water pressure at the time 
of the accident was 135 pounds. The 
first floor was deluged and in the base- 
ment the water was knee-deep.—“Jour- 
nal of Commerce and Commercial 
Bulletin.” 





EXTENDS KERR’S TERRITORY. 


Former Eastern Pennsylvania Special 
Agent of Farmers’ Fire 
Given Entire State. 





Charles M. Kerr, for years past the 
Eastern Pennsylvania special agent 
the Farmers’ Fire, of York, has been 
given field supervision over the entire 


State. Western Pennsylvania was for- 
merly covered by Arthur H. Wilson 
who was recently transferred to New 
England in succession to E. F. Dt 


Forest, retired because of continued il! 


health. 


CENTRAL UNION FIRE. 





New Company Forming at Kansas City 
to be Conducted Along 
Orthodox Lines. 





Once the Central Union Fire, now 
forming at Kansas City, Mo., gets under 


way, it will be operated “in harmony 
with the principles of National and 
State associations of fire insurance 


agents. 

The corporation is to have a capital 
of $1,000,000, and a liberal surplus. 
Connections at desirable points have al- 
ready been made and the insurance of 
an attractive volume and quality of 
business secured. 

The officers and directors of the Cen- 
tral Union Fire are as here set forth: 

Morton Wollman, president, Kansas 
City, Mo., broker and capitalist 

John D. Seitz, first vice-president, 
Kansas City, Mo., capitalist. | 

Anton Weber, second vice-president, 
Kansas City, Mo., merchant and capi- 
talist. 


Thos. T. Kelly, secretary, Paola, 
Kans., Former State Treasurer. 
George H. Ruddy, treasurer, Kansas 


City, Mo., cashier Mercantile Bank. 

H. C. Schwitzgebel, Kansas City, Mo., 
secretary Commerce Trust Co. 

David J. Hanna, Salina, Kans., capi- 
talist, former Lieut. Governor. 

Armwell L. Cooper, Kansas City, Mo., 
Attorney, Ex-State Senator. 


THE EASTERN 


Gerson B. Silvertman, Kansas City, 
Mo., attorney. 

John H. Aikins, Kansas City, Mo., | 
president Mo. and Kans. Calf & Cattle 
Co. | 

Andrew J. Shirk, Kansas City, Mo., 
president A. J. Shirk Roofing Co. 

R. R. Russell, Kansas City, Mo., Rus- | 
sell & Russell, real estate. 

Theodore C. Peltzer, Kansas 


City, 
Mo., real estate and loans. 





RETIRES FROM MINNESOTA. 





Business of California Insurance 
Company Taken Over by 
: North America. 


State 





The entire Minnesota business of the 
California Fire of San Francisco has 
been reinsured in the Insurance Com- | 
pany of North America. 

The Minnesota business of the Cali- 
fornia Fire amounting to nearly ten 
thousand dollars in premiums was 
taken over by the North America, and 
the California will retire from that 
State. The business was bound on 
Friday. The California, it is under- 
stood, had a fairly good loss ratio in 
the State during 1909, about 40 per 
cent., but this year so far they had 
been heavy, and at the last meeting of | 
the directors, it was decided to pull 
out of that territory. 

General Agent Henry Woessner of 
the California at Chicago acted for his 
Company, and although he refuses to 
discuss the matter, it is understood 
that the action was taken contrary to 
his wishes. It stated positively, 
however, that the California does not 
contemplate similar action in any other 
part of the field. 


is 





FREDERICK TO REST. | 





After Six Months’ Vacation Manager 
of Buffalo Board Wil| Reenter 

Fire Underwriting. | 

Beyond the determination to sites 
six months’ vacation,. W. J. Frederick, | 
who on tne first prox. retires as man- | 
azer of the Buffalo Association of Fire 
Underwriters, has no defined plans for} 
the future. In the late Fall it is prob-| 
able that he will reenter the fire insur-| 
ance business and h‘s well wishers sin- 
such will be the Gase. j 





cerely trust 








VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 


UNDERWRITER 














T. A. DUFFEY 
INSURANCE 
84 WILLIAM STREET 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








QUEEN 


VEW YoOPX. 


Ins. Co. of America, 


HANDLE YOUR 
SURPLUS LINES 


| “The Markham Way” 


IN THE 





Individual Fire Underwriters 
| OF ST. LOUIS 
THE BEST INDEMNITY 


Pierce Building St. Louis 














SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SU RPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 


MORRIS L, DUNCAN, U. S. Manager 








A. P. WATSON, President 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 


C. H. ECKFORD, General Manager 








WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 
Managers Accident and Health Department 





for New Jersey 


Assets over $138,000,0U0. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 

Third oldest American Company writing Accident and Health Insurance. 
Indemnity Clause includes while on the Platform, Steps and Running- 
Board of any public conveyance. 


and Dentists receive all benefits of preferred risk without extra charge. 
SEE OUR NEW SAMPLE POLICY. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 


Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receiot of satisfactory proof 


Assets Over $18,000,000 
Stockholders’ Liability unlimited. Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 


Incorporated 1906 











Hudson Underwriters of N. Y. 


Firgmens of New Jersey 
Jefferson 
Queen City 


Firemens of New Jersey 
St. Paul F. & M. 
Continental of New York 


Washington Fire 
Srringieta F. & M. 





EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 





CLARENCE A. KROUSE & CO. 


GENERAL INSURANCE AGENTS 
325 WALNUT STREET, PHILADELPHIA, PA. 





PHILADELPHIA FIRST ACENCIES 


William Penn of Pa. 


PHILADELPHIA SUBURBAN TERRITORY 


St. Paul F. & M. 
Granite State 
Springfield F. & M. 


William Penn Fire 
EASTERN PENNA.—SOUTHERN NEW JERSEY 


Peoples National 
Concordia 

Phoenix of Connecticut 
Teutonia 

Queen Cit; 


City of Ke w York of N. Y. 


Washington Fire Queen City 


Continental of New York 

Hawkeye 

Phoenix of Connecticut 
Washington Fire 


Franklin of Philadelphia 
Granite State 


pani 
Humboldt 
Jefferson 





Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 























May 12, 1910. 





THE EASTERN UNDERWRITER 





SUSTAINS THE COMMISSIONER. 





Court Upholds Refusal of Minnesota 
Insurance Department to Re-License 
a Mutual Haii Writing Company. 





Insurance Commissioner Hartigan, of 
Minnesota, has been upheld by court de- 
cision in his refusal to relicense the 
Minnesota Farmers Mutual Insurance 
Company, because, among other things, 
it violated the State law regarding the 
expense of conducting business. In 
part the statute provides: 

“No such (mutual hail insurance) 
company shall incur, lay out or expend, 
ip any one calendar year, as and for 
the expenses of conducting such busi- 
ness, more than its application or sur- 
vey fees and forty (40) per cent. of its 
total premiums or assessments actually 
cted. But no company shall be re- 
d to limit its annual expenses to 
than one thousand ($1,000) dol- 


not 
quit 
Jes 
} 


court review endorses wholly the 
ide of the Insurance Department. 





SELECTS C. F. SNYDER. 





Kentucky State Agent of North America 
Chosen Managing Underwriter 
for Henry Clay Fire. 





Once the organization of the Henry 
Clay Fire Insurance Company of Lex- 
ington, Ky., now under full headway, 
shall have been completed, Claude F. 
Snyder will be its managing under- 
writer. Mr. Snyder is the present Ken- 


tucky State agent of the Insurance Com- 
pany of North America, and is deemed 
a thoroughly able underwriter. The 
Henry Clay Fire plans to start business 


June first, with a capital of $200,000 and 
a net surplus of $300,000. Its officers 
are: President, Mathew Walton; vice- 
president, J. L. Watkins; treasurer, J. 


C. Willis; secretary, F. G. Stilz. 
It is not likely that the Company will 





write outside its home State before the 
first of next year. 

FAVORS STATE MADE RATES. 
Superintendent Blake of Missouri 
Thinks Regulation Power Should 
Rest With Public Body. 
Declaring that the work of re-rating 


cities and towns of Missouri in so 


far as it had been completed, resulted 
in an average reduction of fully ten per 
cont. over former tariffs, Insurance 


Superintendent Blake of Missouri, in 
] recently issued annual report, de- 
clares unqualifiedly in rate supervision 
by the State. He maintains that the 

urance department should be privi- 
lesed to review tariffs promulgated by 
companies, and where these were 
‘med unfair to enforce their readjust- 





Appointment of Second Agency for 
Automobile Insurance. 

The question of whether the appoint- 
ment of another agency to write auto- 
mobile insurance constitutes a depar- 
ture from sole agency principles, re- 
ferred to the Connecticut Association 
of Local Fire Insurance Agents by one 
of its members, has been handed up to 
the Grievance Committee of the Na- 
tional Association for consideration. 
The Committee has decided that as the 
question is a new one it should be re- 
ferred to the annual convention, to 
meet at Chicago, for consideration, the 


committee to be governed in its action 
on the matter by the decision of the 
convention. 





GUARDIAN FIRE. 





Sale of Defunct Company’s New York 
Property Again Postponed— 
Outlook for Creditors. 





For the second time the sale of the 
New York City property of the defunct 
Guardian Fire of Pittsburg, scheduled 
to have taken place on the 6th inst. was 
postponed, the new date of auction be- 
fixed for the 18th. A number of pros- 
pective purchasers were on hand, pre- 
sumably ready to buy on the 6th, but 
for some unaccountable reason, no one 
cared to start the bidding and after 
haggling for a time, the sale was put off 
for a couple of weeks. 

Receiver Calvert of the Guardian 
values the Company’s New York prop- 
erty as worth $350,000 and if this sum 
is realized at the forthcoming sale, the 
Company’s equity will be $107,000, there 
being a mortgage of $220,000 and charges 
of $23,000 of various kinds against the 
building. It is understood that the 
Pittsburgh property of the corporation 
is worth $85,000, without lien of any 
kind against it, and further that there 
is $60,000 in cash in the hands of the 
receiver, making altogether enough to 
pay a substantial dividend. 

The aggregate claims filed are under- 


stood to be close to $400,000, and for 
these the Realization Company, of Chi- 
cago, is credited with offering 67 per 
cent. cash. 


TRANSFERRED TO NEW YORK. 





Sovereign Fire of Toronto to Make 
Deposit at Albany Instead 
of St. Paul. 








with the 
Fire 


To 
the 


California 
of Toronto, 


comply 
Sovereign 


law | 
will | 


transfer its United States deposit from | 


St. Paul, Minn., to Albany, N. Y.. and 
immediately this be done the Company 
will be relicensed in California. 
New 
ing the Company. 


Favor Municipal Water Plant. 





Somerville, N. J., has been added to 
the long list of cities and towns favor- 
ing municipal ownership of waterwerks, 


the citizens of that community, at a 
special meeting held last Thursday, 
heartily declaring to that effect. Pre- 


York Department is now examin- | 


The | 


liminary surveys for a new water sup- 


ply will be undertaken at once. 

Muller & Rollfs, general 
agents of Jersey City have been ap- 
pointed agents for the Standard Fire of 
Hartford, the organization of which 
was recently completed. 
resents, in addition to this company, 
the following: California, Phoenix 
london and the Providence-Washington 











insurance 


of | 


The firm rep-| 


for Jersey City and the Pelican and 
Philadelphia Casualty for Hudson} 
County. 





Test suits to recover for loss of the 
steamer Kentucky of the Alaska Coast 
Steamship Company, of Tacoma, Wash., 
which went ashore off the Carolina 
coast on February 4th last, will be 
brought against the St. Paul Fire 
Marine Insurance Company of Minn., 
and the United States Lloyds of New | 
York city. The vessel carried total in-| 

surance of $63,000. 


& | 

















Louis Schlesinger 


Union Bldg., Newark, N. J. 
FIRE INSURANCE 


—REPRESENTING— 
Giens Falis Albany 
Buffalo German Dixie Fire 
Security ins. Co. of No. Am. 


(of New gan 
NEWARK and ESSEX CO. 


en — Rw | Facilities for New York 
Brokers. Phone our Expense 





0. 0. LAUCKNER INSURANCE AGENCY 


ws 59 he St. 355 Palisade Ave. 81 River St. 
City Jersey City Hoboken 


FIRE INSURANCE 


New Jeguey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound In New York Office 


LeROY P. GREGORY 


General Mgr. 


L. KRETSCHMANN 
Mer. N. J. Dept. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J]. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 


JOHN C. PAIGE CO. 
INSURANCE 
B5 KILBY ST. BOSTON, MASS, 











TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO. OF NEW JERSEY 
8ST. PAUL FIRE AND MARINE INS. CO. 
OF MINN. 
80 WILLIAM ST., NEW YORK CITY 








SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your interests. 


W. C. FARRAR & CO. 


General Agents 
GERKE BUILDING 


Cincinnati, O. 





on2a2-r 








mMO>DMAODDW 





BUSINESS 





LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 











F. H. ROSS & SON 
Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 





ARNOLD & WANNEMACHER 
REPRESENTING 

Teutonia of Allegheny, Pa. 

Humboldt of Allegheny, Pa. 

German American of Pittsburgh, Pa. 

Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








Fire Insurance Special Agent Wanted 


A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
length of time in the insurance busi- 
etc. Correspondence confidential. 
Address 210 Onondaga Ave., Syracuse, WN. Y. 


to age, 
ness, 








SURPLUS LINES 


D.C. SCHUPP & CO. 


159 La Salle Street, Chicago 





Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 


HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


63 William 8t., New York 
Excess Lines handled anywhere. Good 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 








SURPLUS LINES 
AND 


Brokerage Business 
WRITTEN IN 


American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 





NEW YORK 
LONDON 


McLEAN STINSON & C0., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
$25,000 Binder at London Lloyds 


TORONTO 
CHICAGO 











The Central Union Fire Insurance Company 


(BEING ORGANIZED) 


ONE MILLION DOLLARS CAPITAL 








Ready for Business about October, 1910. 
giving all information possible. 


T. T. KELLY, Secretary, THE CENTRAL UNION FIRE INSURANCE CO. 
Dwight Building, Kansas City, Mo. 


Write at once for agency contracts, 
Address : 





FIRE 


INSURANCE 





GERMAN 


AMERICAN INS. CO. OF N. Y. 


PHOENIX INS. CO. OF HARTFORD, CONN. 
SPRINGFIELD F. & M, INS. CO. OF MASS. 


J. M. DONALD, AGENT 


24 COURT STREET 


BROOKLYN 























ON THE FIRE WASTE. 





Ohio Underwriter Tells Credit Men 
What Should be Done to Reduce 
the Destruction. 

William B, Goodwin, Ohio State agent 
for the Aetna and president of the Ohio 
State Fire Prevention Association, ad- 
dressed the Columbus Association of 
Credit Men, Friday night, on “Economic 
Comparison of Causes of Fire Waste.” 
The address was part of the Fire Pre- 
vention Association’s campaign of edu- 
cation for the reduction of preventable 
causes of fire. Credit men of the State 
were well represented, and there was 
practically a full attendance of the Co- 
lumbus credit men. 

After alluding to the enormous 4an- 
nual fire waste throughout the coun- 
try, which, based on federal government 
figures, estimated at more than. $3 





is 


for every man, woman and child, Mr. 
Goodwin said: 

“Responsibility for our condition 
rests wholly with ourselves. We have 
mistaken liberty for license. Indiffer- 
ence to the simplest laws of nature and 
absence of that statute law which 


should restrict our actions and make us 
responsible not only to ourselves but to 
each other, are the primary causes of 
our present plight. We will never have 
the causes and _ incentives which 
brought about the so-called desirable 
conditions on the old world civilization, 
where our predicament as to fire waste 
never existed. Our condition is of our 


own volition. We have put the al- 
mighty dollar before us and our wis- 
dom behind us. As individuals we have 


been inclined to a law which might com- 


pei us—first—to recognize the safe- 
gnarding of our own property, and— 
second—that of our neighbor.” 

Mr. Goodwin cited conditions in 
Genoa, Italy, as furnishing a lesson to 


Americans in the way of sound and safe 
construction, iauded Roosevelt and Pin- 
chot as the formulators and directors 


of the national plan of conservation of 
resources, of which fire prevention is a 


part, and then proceeded: 
“Whether the national movement will 
find itself drawn into the maelstrom of 


American polities or not, the warning 
has been sounded, and in our hearts we 
ust that in facing the truth of 
ecnditions as we find them, this appeal 
is to our Yankee common sense, and we 
must deal with the situation in that 
hard-headed and resolute way which is 
the despair of our critics. The cost of 


feel 


insurance is incomparably cheaper in 
France, Italy, Austria, Germany, Eng- 
land, and, indeed, all continental na- 


tions than here in America, because of 
the control over fire exercised by wise 
and practical laws and customs and ad- 
herence to those laws. 

“Aside from the unquestioned effect 
on a comparatively low fire loss in for- 
eign countries of their splendid stand- 
ards and inherently wise plans for the 
erection of buildings and the use of 
the least wasteful and most enduring 
materials, We must recognize the exist- 
ence of very stringent laws, tending 
toward such personal restraint as to 
very largely eliminate what we term the 
irresponsibility of the individual, in 
other words, the moral hazard.” 

The speaker went at considerable 
length into this phase of fire prevention. 
then touched on the present movement 
in the general assembly to eliminate the 





state fire marshal’s office. On this 
pcint he said: 
“We do not say the department is 


perfect, but we do say that its benefit 
to the State at large in controlling the 
moral hazard has outweighed its harm 
as a political part of the State machine 

“If it is to be away with under 


lone 


its present form let it be re-enacted as 
a branch of the State government out 
of politics. In the 10 years of its exist- 
ence the ratio has fallen from 57.36 per 
cent. for the first half of the decade to 
11.58 for the second. The average rate 
of insurance in this state for 1909 was 
$1.11. Between 1890 and 1900 the av- 
erage loss was 61.8 per cent. More. | 


over, during these 10 years the premium 
income has about doubled—$7,117,000 
to $14,223,000. There are only eight 
states in the Union having a lower av- 
erage rate, and seven of them are in the 
Fast. 

“You can see for yourselves, from the 
figures given, that this intangible moral 
force determines to a considerabie de- 
gree the loss ratio and is a factor in 
curtailing the general preventable or re- 
ducible fire waste.” 


Will Prosecute Unlicensed Agents. 





Acting on the suggestion of W. E. 
Metzger, president of the Tennessee 
Underwriters’ Association of Loca] Fire 
Insurance Agents, Commissioner Folk, 
of Tennessee, has issued a warning that 
prosecutions ‘will follow violations of 
the law against the operations of un- 
licensed agents. According to Mr. 
Metzger, a number of loan agencies, 
real estate agencies and other institu- 
lions, as well as individuals, have been 
soliciting and placing fire insurance 
without a license. Mr. Metzger offers 
to provide Commissioner Folk with spe- 
cific evidence of violations of ine law if 
he will prosecute. Mr. Folk has also 
sent a notice to companies calling their 
attention to the practice complained of 
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- 
Permitted 





and giving warning that if companies | 


accept business from unlicensed agents 


and ‘the responsibility is traced to the | 


company, that license to do business in 
the State will be revoked. 





Incendiaries at Hillsdale, N. J. 





The authorities of Hillsdale, N. J., are 
convinced that a firebug is abroad in the 
town, and are alert to secure his detec- 
tion. The burning of the $8,000 home 
of Albert Colvert, it is agreed, was the 
work of an incendiary. 

Among the ‘buildings destroyed by the 


firebug are Yates’ icehouses and a cigar | 


box factory here, a silk mill in Hillsdale 
Manor and two barns at Park Ridge. 
None of these buildings was occupied. A 
young man living in Park Ridge is under 
suspicion and is believed to be unbalanc- 
ed mentally. 


New York Headquarters. 


John F. Roche, consulting actuary, 
has transferred his headquarters from 
St. Louis to New York, having secured 
offices at 55 Liberty street. 





Separation in the South. 


E. G. Seibels, the well-known South 
Carolina general agent is agitating a 
plan of separation in the South which 
he hopes to urge before the soon-to-be- 
held annual meeting of the South- 
Fastern Underwriters Association. 

To get in more intimate touch with 
the policy of the Commonwealth of New 





York, John Dreichs, special agent of 
the Company for IIll., Mo., Iowa and 
Neb., and H. A. Barnes, field man for 
Wis. and Minn. spent several days at 
the head office of the Company last 
week. 

1853 1909 


FIFTY-SIXTH YEAR 


FARMERS’ 
FIRE INSURANCE 
COMPANY 


YORK, PENNSYLVANIA. 


MII AAd 0s ont rated en bate $1,021, 263.04 


409, 580.06 


SINE 6 ong kv voeeenece 


W:- H. MILLER, President 


E. K. McCONKEY, 
Secretary and Treasurer 


107 Springfield Ave., 


[Paid up Capital $1,500,000 





F. P. Gasoline Gas Machine 
FIRE PROOF Model C 


RECORD IN SERVICE 


Over sixty thousand of these machines have been in use for the average period 
of three and three-fourths years. There have been only sixteen accidents, and the 
total loss attributable to them direct and indirect has amounted to Four Thousand 
Nine Hundred Twenty-eight Dollarsand Fifty Cents,or a little more than Two Cents 
per Annum per machine, or less than Thirty-seven One Hundredths of a Mill per 
Hundred of the value of the property exposed to the hazard of their use. 

Insurance men please note and if you want the best, cheapest 
and safest lighting and cooking facilities in the worl 1, communicate with 


MERGARD & SEIDLER, 


OR 
THE INCANDESCENT LIGHT & STOVE CO., 


~ 


Without 
EXTRA 
Charge 
by all 
Insurance 
Companies 
Within 
Twenty- 
five States 
FOOL PROOF 


Newark, N. J. 


426 E. Pearl St., Cincinnati, sous 








THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS ‘DEC. 31, 1909 
$2,189,920.00 





CRUM & FORSTER 


GENERAL AGENTS 


NORTH RIVER INSURANCE CO. BUILDING 
— ASSETS 
12-31-07 
Empire City Fire Ins. Co., Inc. 1850..... $5°6,779 
Nassau Fire Ins. Co., Inc. 1852.,.... - 748,381 
P. ter Cooper Fire Ins, Co., Inc, 1855..... 431,906 
National Lumber Ins. Co., Inc. 1905..... 355,801 
(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc, 1824... 9,0 
Lutchess Fire Ins. Co., Inc. 196........ 
(Where not locally represented) 
FOR WEW YORE CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANIA FIRE IN®. CO. 
JEFFERSON FIRE INS. CO. 









533,36 








PROMPT SERVICE - ~ 





WARREN M. KIMBALL & CO. 


100 WILLIAM ST., N. Y. CITY, N.Y. 


SURPLUS INSURANCE 


REPRESENTING 
22 Strong American and European Stock Co’s. 
IMMEDIATE BINDERS -Guarantee Underwriters. 


London Lloyds 
LIBERAL COMMISSION 











Surplus Lines 


London Lloyds 


Guaranteed Underwriters Only 


We can furnish you two policies covering up to $60,000 on a single risk 
in seventeen (17) syndicates composed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 


our office. 


Immediate binders given ; 10% commission paid. 


If you are 


short of insurance send us full information, including list of the principal 
| represented companies and amounts they carry. 


| interest. 


We invite your patronage and promise careful attention to your 


MARSH & McLENNAN 


New York Office, 54 William St. 


Chicago Office, 159 La Salle St. 
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CASUALTY AND 


SURETY HAPPENINGS 





UNITED SURETY WINS SUIT. 


its Former Victory Against Munich Re- 
insurance Company Confirmed—Over 
$100,000 Involved. 


Chief Judge A. Hunter Boyd, of the 
Court of Appeals, recently handed down 
a decision affirming the decree passed 
by Judge Heuisler, of the Circuit Court 
of Baltimore city, in favor of the United 
Surety Company of Baltimore against 
the Munich Re-Insurance Company, of 
Ravaria, Germany. 

The amount involved is over $100,000 
claimed by the United Surety to be 

ie it on a re-insurance contract with 

Munich, 
Concerning Knabe Loans. 

Walter A. Mason, whose name was 
mentioned in connection with the affairs 

f the United Surety Company, issued a 
siatement a day or two ago, in which 
said: 

“About loans at the Surety 
Company I know nothing, except I am 

ld there is less than $50,000 in which 
the Knabes are directly or indirectly 
interested, and that independent of the 

illateral behind these loans, they have 
ersonally guaranteed each and every 

of them. 

“Now, as to the $90,000 impairment of 
capital—why should that be charged to 
the Knabes? Why not have it ex- 
plained by those who know more about 

It does not mean money was lost. 

simply means in this instance, as I 
nderstand, a setting up of a reserve on 

» much business done in a given year 
for capital and surplus, and there is no 

stion but what the impairment was 
helped along by radica! charging down 
of values. 

“The Knabes wanted money. What 
for? I will tell you. They wanted to 
pay debts contracted in putting through 
the big merger known as the ‘American 
Piano Company,’ a_ five-million-dollar 


made 


corporation. Mark this well, they 
wanted to and did pay off maturing 


obligations at that time. Money was 
tight. They necessarily bid high for it. 
They simply preferred to pay the price, 
rather than ask extension on maturing 
obligations. However, the commission 
recited at 6 per cent. (it was a year 
joan), not only applied to the specific 
loan of $115,000, but was also taken in- 
to consideration with certain renewals 
which were due or coming due with the 
same institution, the Metropolitan Trust 
Company. 

“About the mysterious 1 per cent. 
there is no mystery at all. I got it. I 
was a broker in this case, and it was 
« stated in signed articles by the 
Messrs. Knabes, now in my possession. 
Mv contract with them, dating back two 
vears, contemplated such commissions. 
I don’t know what anybody else is go- 

s to do about it.” 





GROWING IN STRENGTH. 
Ocean Accident & Guarantee Adds to 
its Income and Reserves—Com- 
ment on Liability Business. 

From the head office report of the 
Ocean Accident & Guarantee Corpora- 
tion, Limited, of London, England, we 
learn that the organization attained 
favorable results during 1909. The in- 
come increased, reserves were strength- 
ened and net surplus added to. An ex- 
tra dividend was alloted shareholders. 
In the course of his comprehensive 
review of the year’s work, Sir Thomas 
Hewitt, chairman of the Board of Di- 
rectors, made the following reference to 





workmen’s compensation in Great Bri- 
tain: 

“Workmen's Compensation in this 
country is as usual a source of con- 
siderable anxiety and trouble, and by 


1eason of the insufficient premiums we ' 


and other companies with few excep- 
tions have had to bear the unpleasant 
aspect of an account which shows a 
loss. Undue competition is without 
doubt the cause. Our Corporation can- 
not of course endeavor to supply the de- 
ficiency by attempting to make seitle- 
ments with injured persons on a basis 
other than is fair and ample. In this 
connection, it is interesting to refer to a 
table published in “The Policyholder,” 
which shows that with practicaily one 
exception, the average amount for each 
unsettled claim which we provided, was 
higher than the majority of other com- 
panies, and as we happen now to know 
that even our own estimate was some- 
what insufficient, the under estimation 
py other companies must indeed be a 
serious matter, and I fear that some of 
our Brethren who are less experienced 
than ourselves are not awake to the ac- 
cumulating trouble looming in the dis- 
tance. A few years ago we took alarm 
at this increasing and insidious liabili- 
ty, and sternly adopted measures of 
precaution, and have subsequently ren- 
dered them sufficiently adequate. The 
number of claims for Compensation in 
Workmen’s Insurance during the past 
year has been 33,509, and the number 
ot fatal cases has been no than 
300. The percentage of claims is still 
increasing day by day, which shows 
that the experience in claim making is 


less 


growing wider and more rampant. The 
claims ratio of the forty-one offices 
forming the Accident Offices Ass»cia- 


tion was no less than 65.09, calculated 
on sums put aside for claims,-but I fear 
that instead of 65 per cent. it will be 
much higher. The combined returns of 
the outside companies showed a claims 
ratio of 69.21, but the average provision 
by them for claims was £11 12s. 2d., 
compared with £19 18s. 9d. of the 
above more important companies. 
Some recent decisions of the Law 
Courts have greatly widened the liabili- 
ty of employers, and rendered the ade- 
quacy of rates now fixed greatly falla- 
cious. As an old lawyer I may be for- 
ziven if I mention that the effect of one 
decision is that in case of an injury to 
a youth he can year after year claim 
an increase of compensation up to half 
of that “which he would probably have 
been earning” but for the accident. 
Again, it has been decided that sun- 
stroke is a “personal injury by acci- 
dent.” Also, that gratuities must be 
taken as part of a workman’s earnings 
for the purpose of compensation. Fur- 
ther, that where a husband and three 
sons contribute to the support of a 
widow, she is partly dependent on each, 
and the Judge can award a maximum 
fund of twelve years’ wages not ex- 
ceeding £1,200. Also, that a ship’s 
stoker fatally overcome by the heat of 
the stokehold when in a weak condition 
of health “had sustained personal injury 
by accident,” entitling his representa- 
tives to receive compensation; and, last- 
ly, that a man without anv unusual 
strain dying from heart disease while at 
work has met with an accident within 
the meaning of the Act. These and 
similar cases indicate a constant in- 
creasing liability on employers and 
their insuring companies. Domestic in- 
surance business is by no means a sine- 
cure, the number of our fatal cases 
since the passing of the 1907 Act having 
increased to 60, with claims for injuries 
to no less than 10,000.” 

In according thanks to the head office 
officials, and the foreign and colonial 
managers who had contributed to the 
corporations upbuilding, the chairman 
particularly mentioned “Mr. Ising, the 
general manager of the corporation’s 


branch in the United States of America.” 
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ACCIDENT 





LIABILITY 
HEALTH - ~- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Compatny 


HOME OFFICE, INDIANAPOLIS 


LIBERAL CONTRACTS TO AGENTS 


= ONE MILLION DOLLARS 


- - - - BOILER 











A LIVELY SESSION. 


Lioyd and Frank Discuss Surety Condi- 
tions on West Coast With 
Eastern Managers. 


In an effort to fix the responsibility 
for the surety rate demoralization on 
the Pacific Coast, Frank B. Lloyd, presi- 
dent of the Pacific Surety Company and 
M, A. Frank, California State Agent of 
the Pacific Coast Casualty Company, 
were both in New York from San Fran- 
cisco and on Thursday last discussed 
the whole situation with members of 
the Surety Association. 

The proceedings must have been un- 
usually animated, Mr. Frank later 
boasting that he had invited his particu- 
lar opponent, Mr. Lloyd, to step into 
the hallway and adjust their differences 
according to Marquis of Queensbury 
rules—revised code. 

As Lloyd weighs about a hundred and 
ten pounds and Frank nearly three 
hundred, the former insisted that the 
matters in dispute be settled by an in- 
tellectual rather than a physical en- 
counter. 


STRYKER AS MANAGER. 








Vice-President of American Bonding 
Company to Handle Reinsurance 
Branch of Surety Association. 

To take the management of the new- 
ly created reinsurance department of 
the Surety Association of America, H 
H. Stryker will on July first resign the 
vice-presidency of the American Bond- 
ing Company of Baltimore. Mr. Stry- 
ker is concededly one of the ablest of 

present day surety underwriters. 








The Payne Investment Company of 
Omaha has been appointed Nebraska 
general agent of the Empire State 


Surety Company in all of its lines. 





New Rate Manual 





A fine new manual has been issued to 
all agents by the American Bonding 
Company of Baltimore. It is on the 


locse leaf plan and bound in blue cloth. 
To facilitate finding rates in it each 
class of business designated by 
pages of a different color, for example, 
Fidelity, canary: Judicial, green; Con- 
tracts, russet; Depository and Miscel- 
laneous, blue; Licenses and Notary 
Public, corn; Federal, grav: Public 
Officials and Short Rates, melon, and 


Incev, white 


is 


| 


| 


The recent death of Thomas F. 
Byrnes recalls the interesting fact that 
following his retirement as superintend- 
ent of the New York city police, some 
ten years ago, he joined the forces of 
the United States Casualty Company 
wen that institution first began writing 
burglary insurance. It was expected 
that Mr. Byrnes reputation a Sher- 
lock Holmes would deter the knights of 
the dark lantern from meddling with 
property insured in the United States 
Casualty but the idea failed to pan out 
and the Company soon quit the game, 


Mr. Byrnes retiring to private life 

When burglary insurance was placed 

wpon a better plane the United States 

Casualty re-entered the business, and 

for some time past has been writing it 
lestly. 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
It’s The Policy Your Client Wants 
It’s The Policy That’s Easy to Sell 


PERSONAL ACCIDENT, HEALTH, 
LIABILITY, AUTOMOBILE, PLATE 
GLASS AND CREDIT INSURANCE. 


AGENCY CORRESPONDENCE 
SOLICITED 

















acc/QUhT WW SUpawcs compih? 
of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presidem. 
290-292 Broadway, New York. 





ESTABLISHED 1886 








ASSETS $300,000 


Indiana and Ohio Live Stock Insurance Co. 
—INSURES— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


$100,000 deposited with Insurance Department of Indiana for the 
protection of all policy holders 


THE PIONEER IN ITS LINE 
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READY JUNE 1. 





American Liability Company of Cin- 
cinnati Actively Preparing to 
Transact Business. 





Within the next two weeks the man- 
agement of the American Liability 
Company of Cincinnati hope to have so 
perfected their plans as to enable the 
writing of business by June 1. 

The company, which has a capital of 
$300,000, will begin with personal acci- 
dent and health, both industrial and 
commercial, taking up plate glass, bur- 
glary and general casualty lines later. 
It will operate first in Indiana, under 
which State the company is chartered, 
but it is the expectation to make appli- 
cation to several other States immedi- 
ately. 

Carroll Brookfield 
secretary of the American 
Thomas P. Strack, one of the best 
known contractors in Ohio, is treas- 
urer, and W. R. Sanders, formerly of 
the Empire Casualty Company of 
Philadelphia, is general manager. 


has been elected 
Liability; 





After R. B. Armatrong. 





of State Auditor 
the Postoffice 


At the instigation 
Daist, of West Virginia, 
authorities are investigating as _ to 
whether the mails were used by the 
former president and secretary of the 
Consolidated Company in an effort to 
defraud. 





Under Strong Headway. 





An increase of one hundred and 
twenty per cent. in the business writ- 
ten durinz the first quarter of ‘the pres- 
ent year, over that secured in the same 
period of 1909, is the capital record of 
the Pittsburg Casualty Company of 
Pittsburg. John Boggs, secretary and 
general manager of the corporation has 


been tirelessly active in furthering its 
interests, and that he has been doing 
so effectively, the statement above 


made will attest. 

The Pittsburg Casualty writes person- 
al accident, sickness and plate glass in- 
surance. 


Bank Robbers Found Guilty. 





fought trial 
H. Wilson, 
robbery of 
Citizens National of 
Colo., on Sept. 29 
guilty by a jury 


and hard 
and John 
with the 


After a long 
James Edwards 
who were charged 
$10,000 from the 
Glenwood Springs, 
last, have bean found 
in Glenwood Springs. 





$13,750 for Boy’s Leg. 





Affirming a decision of the trial court 
the Appellate Division of the New York 
Supreme Court some days ago, awarded 
Harold Schoffler, a fifteen-year-old boy, 
a verdict for $13,750, in his action for 
damages against the New York, New 
Haven and Hartford Railroad Company. 
Schaffler lost his leg in a railway acci- 
dent in June, 1908. 





failing to supply the Treasury 
with a financial statement 
as is required, the license of the At- 
lantic Trust & Deposit Company of 
Norfolk, Va., to act as surety upon con- 
tracts to the Federal Government has 
been revoked. 


For 
Department 





To Edward K. Stalls, as administrator 
of the large estate of the late Alexander 


MacDonald, a former Standard Oil offi- 
cial, the National Surety Company gave 
a $2,000,000 administrator’s bond. The 


bond was filed in the Surrogate’s Court 
of New York county. 





Not Dodging Just Claims. 





J. Fristoe, of the 
of Philadel- 
office 
just 


Vice-President L. 
Empire Casualty Company, 
phia, refutes the report that the 
is denying liability under its 
claims. 

J. Walsh’s Sons have been 
of the 

Plate 


Daniel 
given the Philadelphia agency 
Frankfort Marine, Accident and 
Glass Insurance Company. 


SPECIAL TALKS WITH LOCAL AGENTS 


Danger in It is usually admitted 

Long Term that the surety company 
Court Bonds. makes a greater profit 
on renewals than on the original bonds 
covering any risk. But although as a 
general thing this may be so, there are 
some cases where a continuance of the 
bond for a long time is undesirable. 

One instance in which this objection 
applies, is in that of administrators 
and executors’ bonds. Experience 
shows that there is a tendency toward 
increased risk with each renewal of 
these bonds, and as a general thing the 
whole administration of an estate be- 
comes more intricate and involved 
from the standpoint of the surety, as 
the estate drags on unsettled. 

On first thought it would seem to be 
to the interests of the surety company 
to prolong the administration of es- 
tates, but the loss experience dictates 
exactly the reverse. A quick settle- 
ment means usually a clean settle- 
ment, whereas, five and ten year es- 
tates are threatened with all kinds f 
complications. Indeed, an administra- 
tor may be held liable for compound 
interest on an estate that has been 
kept open unduly long. It needs only 
an action by a dissatisfied heir to put 
the surety in the way of a heavy loss 
where there is no real dishonesty. 

It is conceded that one year is ample 
time for the settlement and distribu- 
tion of an estate. As a matter of ex- 
perience, few are settled in that time. 
Perhaps the chief fault lies with the 
lawyers, and the settlement is apt to 
drag if the administrator is himself a 
lawyer and the attorney for the estate. 
All lawyers are not alike, but it is the 
common experience that they will 
nurse an estate along indefinitely un- 
less prodded into a settlement. Both 
the law and the courts are in favor of 
expediting probate matters, in justice 
to the parties at interest, but the best 
results are obtained when the surety 
steps in and demands annual account- 
ing and reports. 

z 


= 
Time for The end of this month 
Residence will find the town houses 
Burglary. of the well-to-do and the 
moderately wellto-do, closed for the 


summer season. The records of the city 
police departments show that it is 
during this season that the profession- 
al house-breaker gets in his work. 
During the summer, whole neighbor- 
hoods are deserted save for a few care- 
takers, and the astute burglar knows 
that if he can make a safe get-away, 
it will probably be weeks before the 
thing is discovered. In short, the risk 
is doubled in the summer, and altogeth- 
er the solicitor has some fine talking 
material just before the summer season 
opens. 

It is true that residence 
surance runs to but small lines, 
from $1,900 to $5,000, but the aggre- 
gate just at this time should make a 
nice addition to an agent’s commission 
account. 


burglary in- 
usually 





AS VIEWED BY THE COURTS. 





(Continued from page 10.) 
mailed. In view of the neglect of the 
company to send the blanks or forms, up- 
on which they insisted that the proofs 
should be made out, with that prompt- 
ness which good faith upon their part 
would seem to require, we think the 
company should be held to have waived 
the right to insist upon a strict com- 
pliance by the party unon whom rested 
the duty of furnishing the proof in ac- 
cordance with the terms of the policy in 
regard to the time within which those 
proofs should be forwarded, or that the 
company is estopped by its own conduct 
from setting wp, as a defense against 
this policy, that a forfeiture would be 
worked by reason of the fact that a day 
or two more than the time specified in 
the policy was consumed by Mrs. Me- 
Aniey in preparing the proofs and for- 
warding them, when, as appears from 
the letters which we have set forth in 
this record, the company itself had by 


its own remissness in forwarding the | 


forms so earnestly asked for caused the 


loss of many days in the final prepara- 
tion and forwarding of the proofs. We 
do not think the defendant company 
should be heard under the uncontro- 
verted facts and circumstances appear- 
ing in this record to sei up a forfeiture 
ef the policy on the ground that the 
proofs had not been forwarded in time.” 

Judgment affirmed. All the Justices 
concur. 

Metropolitan Casualty 
Auley 67 S.E.Rep. 393. 
Oral Notice of Injury by Friend Suffi- 

cient. 

The insured fell, and the injury ren- 
dered him unconscious. 17 days there- 
after a friend called at the office of the 
company and delivered insured’s travel- 
ing card, informed the Secretary that 
insured was hurt and unconscious. A 
mrtation of this information was made 
on the card. 

The certificate provided “No claim un- 
der this certificate will be paid unless 
notice of the injury with respect to 
which claim is to be made, is received 
at the office of the association within 
15 days from the date of such injury.” 
Nor unless the member shall within 30 
days after disability furnish proofs in 
writing * * * and such other proofs 


Co. vs. Me 


as may be required by the executive 
board, etc.” 
Liability was denied because no no- 


tice or proofs were furnished except as 
before stated, and that no suit could 
be maintained until 90 days after proofs 
filed. In a suit, insured obtained judg- 
ment, which on appeal was affirmed by 
the Supreme Court of Nebr., who say in 
part, after referring to the above condi- 
tions: 

“This section plainly means that proof 
need not be furnished unless required 
by the executive board, and it is con- 
ceded that no such demand was made. 
We do not think that section 5 of said 
article refers to the instant case. The 
attempt to limit the right to maintain an 
action to 90 days after the right accrues 
is in violation of the statute, and void.” | 
Section Cobbey’s Ann, St., 1909. 
The remaining provisions in section 5 
are general, and must yield to the 
special statement in section 3, that 
proof shall be furnished “as required by 
the executive board.” Mutual Life Ins. 
Co. v. Hill, 193 U. S. 551, 
Ct. 538, 48 L. Ed. 788. The quoted 
words must have some significance. 
They were deliberately inserted by de- 
fendant in its constitution for some pur- 
pose, and, if not construed as we inter- 
pret them, are senseless and impotent. 
Forfeitures are not favored, nor will the 


6677, 


DDS, 


24 Sup. | 


courts construe a contract for insur- 
ance, so as to defeat the policyholder 
except to carry out the obvious inten- 
tion of the parties. 

Hilmer vs. Western Travelers Acci- 
dent Ass’n. 125 N.W.Rep. 535. 





Where Statute of Limitation Does Not 
Apply. 


The peril of personal bondsmen who 
become sureties for State officials is jj- 
lustrated by the recent decision of the 
court at Kankakee, [l]. Charles Swigert 
was Illinois State auditor for four years 
ending in 1885 and kept the interest on 
the State’s money in his hands, amount- 
ing to $21,000. Several individuals 
were on his bond and the present State 
administration sued the only living 
bendsman and the estates of the others 
to recover the amount. The defendant: 
pleaded the statute of limitations ang 
the court held that it does not run as 
against the State-——‘“Underwriters Re- 
view.” 





NEWARK’S FIRE LOSS. 





Property Valued at $8,300 Went Up in 
Smoke in City During the 
Past Month. 


As the net result of 115 fires property 
valued at $8,300 was destroyed in New- 
ark, N. J., during the past month. 

In the new year’s budget provision is 
made for the purchase of a fire boat, 
additional hook and ladder trucks and 
engines, new hose and various other 
equipment. 





Fire Losses in Orange. 





In the month of February, according 
to Chief Matthews, of the Orange, N. 
J.. fire department, the fire losses of 
the city aggregated $735. 





‘The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 








T. J. FALVEY, President 


BALLARD 





INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
SDIN Home Office, BOSTON, MASS. 


New York Office, Office, 27 Pine St. 


Newark, N. 
JOHN GIBLON, General Agent 


Surety Bonds « Burglary Insurance 


JOHN T. BURXETT, Secretary 


McCALL, Resident Vice-President 
J. Office, 512 Scheuer Bldg. 








Capital and Surplus..... 


Plate Glass, Steam Boiler, Fly Wheel, 
Liability 


ROBERT J. HILLAS, Vice President and Sec, 
FRANK E. LAW, 2nd Asst. Secretary 





THE FIDELITY AND CASUALTY COMPANY 


97 to 198 CEDAR ST., NEW YORH CITY. 


Losses paid to January 1, 
This Company grants insurance as follows: 
Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 


Qollective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


Peron OFFICERS...... 
GEORGE F. SEWARD, President 


$3 9,598,924.02 
3,564,229.90 
31,395,063.21 


1910.... 


Employers. Public, Teams, Workmen's 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 














5¢. 
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THE EXPANSION MOVEMENT 


CALL FOR MANAGERIAL TIMBER. 








Great Dearth of Talent Capable of 
Assuming Responsible Posts in 
Casualty and Surety Lines. 





For some time past it has been 
nown to those who are in touch with 
the home offices of the bonding and 
casualty companies, that a con- 
‘erable extension of their field of opera- 
ions was contemplated by several of 
them. Announcements to this effect 
have recently been made by two or 
ree companies, and it predicted that 
this is but the beginning of a general 
broadening in casualty and surety un- 
derwriting. 

The first to take this step was the 
Maryland Casualty Company of Balt? 
more, Which will hereafter do a gen- 
eral fidelity and surety business as well. 
This was quickly followed by an an- 

yuncement from the United States Fi- 

lity Guaranty Company and the Fi- 
delity & Deposit Company of the same 
ity proclaiming their entry into the 
isualty field. The companies keep 
etty well informed as to each others 
vements, so that these announce- 
ments had scarcely been made before 
ere were intimations that similar ac- 
tion would be taken in several other 
quarters. Some thought that the move- 
nt was wholly due to retaliation 
1mong the companies that had hereto- 
re not been competitors because they 
were confined to either the casualty or 
the bonding branches only. But others 
see in it a new stage in the develop- 
ment of the business; the passing of 

e single line company. The pioneers 
have blazed a way through the rough 
laces so that the main body of the 
companies can now proceed in safety. 
It is argued that, the business having 
een raised from an experimental to a 
scientific basis, it is natural for the 
companies to develop the whole field of 
bonding, casualty and liability insur- 


This general expansion movement 
however, has brought a new problem. 
Here are many companies to undertake 
branches of the business which they 
have not heretofore written. Where are 

e underwriters coming from who are 

» conduct these departments? It may 
frankly be said that the companies 
themselves hardly know. Doubtless the 
situation will be met in most of the 
companies by placing in charge of the 
new lines, men who have made good in 
other departments. But conservative 
inderwriters have come to regard the 
different branches of the business as 
highly specialized. Now-a-days, the man 
who boasts an exhaustive knowledge of 
more than one branch of insurance, is 
looked upon with suspicion. 

So rapid has been the development 
of the miscellaneous lines of insurance, 
that, even at the present time, the im- 

tant responsibilities of conducting 

sartments in many companies are in 
the hands of very young men. Agents 
visiting the home office are often sur- 
prised at the callowness of the man- 

ers who wield despotic rule over the 
business they send in. This is an age 
of young men, but their presence in 
the high places in casualty and surety 
insurance is due more to propinquity 
than to precocious wisdom. 

Men thoroughly trained in the busi- 
ness are very scarce and there is al- 
ways considerable rivalry among the 

ympanies over the services of the ex- 
pers. These valuable men are con- 
stantly beinz offered inducements to 
come over to some other company and 
when it comes to a question of either 
holding or securing the “men who 
know,” the companies don’t let figures 
stand in their way. The incomes re- 
eived by some department managers 
are handsome and exceed the salaries 
paid to the presidents of companies a 
few years ago. When the high limit 

salary was reached, some com- 


pany came along and offered to pay a 
percentage on the business written and 
now there are many managers who 
wouldn’t consider a contract except on 
a basis of salary and commission. 

If training in these lines has been 
at such a premium in the past, it is 
evident that the near future will show 
a dearth of managerial material. If the 
opportunities have been alluring in the 
past, what can be said of the future? 
With practically all of the companies 
planning for a campaign of expansion 
the like of which has not been experi- 
enced before in the business and with 
a really serious scarcity of men to carry 
out these plans, there is every indica- 
tion that the miscellaneous lines of in- 
surance are at the present time holding 
out opportunities such as has never 
appeared before and may not occur 
again. The business needs younz men; 
not because they are young, but because 
they can grow quickly and soon take 
up some important work that is wait- 
ing for trained hands. - 





BANK DEPOSIT INSURANCE. 
Company Forming at St. Louis to 
Write the Business Credited With 
Securing Large Offers. 





Those in position to know assert that 
the promoters of the Bankers As- 
surance Company, of St. Louis, form- 
ing to write depository bonds, have 
been offered business representing 
more than $200,000,000 of bank de- 
posits. 

The Bankers Assurance, which pro- 
poses an initial capital of $1,000,000, 
plans to increase the deposits of coun- 
try banks particularly. 

For a stated premium it intends 
when a bank closes its doors to pay 
the depositors in full and to assume 
any loss above the capitalization of the 
bank. The Bankers Assurance Com- 
pany is placing its stock as much as 
possible with country banks, with a 
view to future policies. 

The promoters of the company assert 
the actuarial tables they have prepared 
show this capitalization to be five 


times the amount needed to carry the 


risk. 

The officers of the company are: 
Harry M. Rubey, president; E. A. 
Peters, first vice-president; A. C. Lan- 
don. second vice-president; John B. 
Christensen, counsel; Lon V. Stephens, 
James P. Hinton, W. E. McCully, M. R. 
Sturtevant and Charles E. Lane, di- 
rectors. 





Licensed for Additional Lines in Ohio. 





In addition to the personal accident 
and health insurance lines already 
prosecuted in Ohio, the Union Casualty 
of Philadelphia, has been authorized to 
write the following lines in the Buckeye 
state: All forms of employers’ liability 
insurance, teams, elevator, automobile 
liability, collision and property damage, 
burglary insurance including residence 
and mercantile and all other forms in 
connection with burglary business, 
steam boiler, physicians’ and druggists’ 
and dentists’ defense liability. 

Assistant Secretary Randall says that 
“the Company is now prepared to make 
rapid progress in Ohio owing to the in- 
fluence exerted by the numerous stock- 
holders of the Company in that State 
and the premiums now guaranteed by 
these stockholders will aggregate be- 
tween $200,000 and $300,000 annually.” 


Excellent agency connections have | 


already been made at Cleveland, Cincin- 
nati and Columbus, and additional rep- 
resentatives will shortly be made by 
Vice-President Byrnes and Mr. Randall 
who plan to visit the field. 





Sues Travelers’ Protective Ass’n. 





Under a personal accident policy held 
by her late husband in the Travelers’ 
Protective Association of America, Mrs. 
J. Shindel Krause, of Lebanon, Pa., 
has sued the organization for $5,000. 


| 
| 
| 


| 





The Bankers Surety Company 


OF CLEVELAND 





The Bankers Surety Company 


announces the appointment of Messrs. Frank P. Dolan, Edward G, 
Eibler and James McGinty under the Agency firm name of ‘‘DOLAN, 
EILBLER & McGINTY” as its General Eastern Managers for the State 
of New York to succeed Messrs. Sanders & Flanders, effective March 
1st. 1910. 

The Company’s present offices at 56 Maiden Lane—25 Liberty Street 
will be retained by the new General Managers. 

A continuation of your valued patronage will be much appreciated. 

M. A. CRAIG, Secretary 


Cleveland, Ohio February 25, 1910 





SURETY BONDS °F DESCRIPTION 


EXECUTED IMMEDIATELY ON APPLICATION 


DOLAN, EIBLER AND McGINTY 
GENERAL EASTERN MANAGERS 


25 LIBERTY ST. 


56 MAIDEN LANE - - NEW YORK 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 


SECURITY CASUALTY CO. 


OF INDIANAPOLIS 


Apply tt MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 











BONDS— CASUALTY 


AGENTS | Can command Bond 

or Casualty business 

iF Are seeking an 
Agency connection 


Are not representing 
another like Company 








YOU 
Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 














THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Uffice, 47 CEDAR STREET 
PLATE GLASS 


Chartered 1874 
RSONAL gpotsens 


PLATE AOt™ POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Soc. 
RELIABLE AND ENERGETIC AGENTS WANTED 











THE EASTERN UNDERWRITER 


May 12, 1910. 














UNITED SURETY COMPANY 
oe 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 


TELEPHONE 1770-71 JomN. 








EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 














LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. J. Walters 
CHICAGO 5 Resident Manager 


45-49 Cedar St. 
F. W. LAWSON New York 
Gen’l Manager % ee 
= Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs., ——-——— 
——— New Eng-and 


Liability, Accident, 
Health, Credit, Burglary 


and Sieam boiler Established 1869. 








THE VOLUNTEER STATE LIFE INSURANCE COMPANY 


HOME OFFICE: 
CHATTANCOGA, TENNESSEE 





 Z. C. PATTEN, Tresi*ent 
; E, B. CRAIG. V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres._Manager of Agencies 
A. §. CALDWELL, 3d V.-Pres.—Supt of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


Development 


“OLD HICKORY” 











The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE 
SOLICITORS 


GEO. STEVENSEN, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 


T, A. NORRIS, 


AGENCY SUPERINTENDENT 


LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


CORRESPONDENCE 
DIRECT WITH THE COM- 
PANY SOLICITED 





























ro pe, 


STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 
one and “as straight as a string,” and we will pay 
Ap- 





the limit for a man with similar qualifications. 





plications can be addressed in fullest confidence to 


The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 











German Fire Insurance Co. 
OF INDIANA 


ESTABLISHED 
1854 


Home Office 
INDIANAPOLIS 


Fanuary Ist, 1910 
AssetS - = - = $618,182.90 


Surplus to Policyholders = $248,139.22 


LORENZ SCHMIDT, Secretary 
OSCAR SCHMIDT, Asst. Secy 


THEODORE STEIN, Pres. 
THEODORE REYER, Treas. 











Pennsylvania New England 


New York New Jersey 


GENERAL AGENCY OF 


EDWARD E. HALL 


45 Cedar St., New tork 


Cc. B. G. GAILLARD, Sup’t of Agencies 





Representing Dixie, Peoples National, Central National, Ins. Co. of 
the State of Illinois, Metropolitan, Equity and County 
Fire Insurance Companies. 


Excellent reinsurance facilities. No overhead writing. 


All losses adjusted and paid by us. Five special agents. 

















